EASTERN —— 


[SucckEDING THE JOURNAL OF INSURANCE EconoMICS, ESTABLISHED IN 1899] 


A WEEKLY NEWSPAPER COVERING ALL BRANCHES OF INSURANCE. 








velfth Year No. 20 


New Yous and Boston, icnenbstiea May 18, 1911. 











GBORGE W. BABB PRESIDENT 


"HEAD OF NATIONAL BOARD. 
"At Annual Meeting of Organization 
Many Interesting Reports Were 
Presented. 


George W. Babb, United States man- 
" sger of the Northern Assurance Com- 
‘pany, of London, and one of the best- 
| informed underwriters of the country, 
| is now president of the National Board 
| of Fire Underwriters, having been 
unanimously so elected at the annual 
gathering of the organization on Thurs- 
day last. 
» At the same time W. N. Kremer, pres- | 
ident of the German- cee Fire, was | 
© chosen vice-president; C. J, Holman, as- 
gistant United States manager of the 
Commercial Wnion, of London, treas- 
» urer, and E. W. West, secretary of the 
Glens Falls, secretary. 


A. W. Damon and C. J. Smith, respec- 


‘tively the former president and secre- 
tary of the association, both declined 
' renomination, each pleading pressure of 
) private business. Attendance at the 
) gathering was not equal to that of for- 
| mer years, the members appreciating 
) apparently that the work of the Nation- 


} 


> al Board hag grown to such proportions | 


» that it must per force be carried on by 
standing committees, and that time at 
)the annual gatherings does not allow 
» for more than the hearing of reports. 


As one of the members stated, two! 


"hours is entirely too short a time to al- 
» low for holding meetings of such wide 
importance as those of the National 
» Board, and far greater interest would 
| be aroused in its activities if a day were 
devoted to the work, thus permitting 
"the committee chairman to read their 
q respective reports comfortably, and the 
| members to discuss such features there- 
of as seemed to them desirable. 
Aside from the address of the presi- 
'dent and the reports of the standing 
committees, the meeting on the 11th 
§ adopted two resolutions, both offered by 
| Louis S. Amonson, president of the Peo- 
/ ples National Fire Insurance Company, 
) of Philadelphia. 
© The resolutions follow: 
The Criminal Match. 
“Whereas, the poisonous and danger- 
| ous parlor match is responsible annu- 
ally for thousands of fires, with great 
x of life and property; therefore, 
4 it 
“Resolved, that we recommend the 
» enactment of legislation for the protec- 
Ption of the public, making the manufac- 
ture and sale of parlor matches a crim- 
= inal offense, and requiring the univ ersal 
use of safety matches. 
“Resolved further, that pending the 
@nactment of such legislation, we 
earnestly recommend every householder 
a @nd business man to abandon the use 


) of dangerous matches in homes and | 


Bersiness places.” 
Criminal Carelessness. 
“Whereas, a vast number of fires are 
(Continued on: page 14.) 
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Assets, January Ist, 1911 

| Liabilities (including capital) 
| Reserve as a Conflagration surplus 1,500,000 
Net Surplus over all liabilities and reserves.... 


Organized 1853 


THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 


SURPLUS AS REGARDS POLICYHOL DERS, $16,829,613. 


* Insures against loss ot real and personal property, rental income 
“ 7? > 


use and occupancy, earned profits and 
commissions by 
Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks . 


$30,178,913 
16,349,300 


12,329,613 





North British 
and Mercantile 


Established 180° 


1866 





Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 


Entered United States 


Insurance Co. 








ASSETS $23,839,859.97 LIABILITIES $21,670,831.92 


ASSETS IN EXCESS OF ALL LIABILITIES 
TO POLICY HOLDERS 


$2,169,028.05 


SURPLUS INCREASED IN NINETEEN HUNDRED AND TEN 
TWENTY-THREE PER CENT. 


$213, 000.00 


IF YOU ARE NOT A GENERAL AGENT, WHY NOT BE ONE? 


Communicate Direct with the Home Office of the 


Pittsburgh Life and Trust Company 
PITTSBURGH 


W. C. BALDWIN, PRESIDENT 


$3.00 a Year; lic. per Copy 


PHOENIX MUTUAL CONVENTION 


MIXES BUSINESS AND PLEASURE. 


Interesting Program Arranged for Gen- 
eral Managers’ Gathering at 
Hartford May 31. 


The annual convention of the General 
Managers’ Phoenix 
Mutual Life, will be held at Hartford 
May 31, June 1 and 2. 

On the evening of the 


Association of the 


30th there will 
interchange of greetings 
House in the 
Albany, president of the 
McDonald of Louis- 
president and others The 


be an informal 
at the Allyn 

H. H. Kohn of 
Association, G, L. 


rooms ot 


ville, vice 
convention will open at 10 the next 
morning in the office 
room, with invocation by the Rev. H 
E. Brown of the Windsor Avenue Con- 
gregational Church. Mayer E. L. Smith 
will make the address of welcome, to 
which Manager O. S. Rogers of New 
York will respond. Secretary-Treasurer 
Will A. Waite of Detroit will present 
his reports. Then will come the address 
by President Kohn. After the com- 
mittees have been appointed 1 ar 
rouncements made John M. Holcor 
president of the Company, wil 

an address 


home assembly 


afternoon Manag« 
Pittsburg, C. W 

of Hartford and Henry Farn 

Detroit, will speak on “Phases « 

Work and Development” and there 

be a general discussion. 


In the 
Putnam of 


The next topic for discussio ‘ 
“Competition,” led by Field Su ) 
tendent B. E. Ellis and Managers J. § 
Cameron of Atlanta and W. A. Smitl 
of Omaha. 

Reception By Mrs. Hclicombe. 

At 4:15 there will be a reception for 
the members and ladies, tendered by 
Mrs. Holcombe. In the evening a smo 
ker will be held with an address by 
the Rev. John C. Godard on “The Art 
of Being Interesting.” 

The second day’s session at { 
will begin with the questio 
harge of A. A. Welch, se 
president and actuary The 
session will be for active an 
members only and the 
for consideration will 
Agents.” ni 
hear the 
Parsons Tl! 

Important Topics. 

On the rd day the first 
9:30 will he given ov 
tion of two important t 
eral discussion for each 
be “Obligations of the Agent and 
ager to the Home Office and Policy- 
holder—How ‘to Fulfil! Them.” 
Managers Jules Girardin of Chicago and 
F. B. Powell of Montgomery, 
other will be “Corpora n 
and Income Policies ul 
How to vite Them,” le a by Managers 
O. S. Rogers of New York ar a 
Fish of Basten In the after: 
will be a business meeting toll Owe 
a tour of the city in automobiles 

In the even 
and the ladies will be entertained at 
a dinner Manager Ira B. Mapes of 
Kansas City, Mo., former president of 
the Association, will be toastmaster 
Among the speakers will be President 


led Dy 


ing at 7:30 the members 





Fire Insurance 
§ |Holecombe, Henry J. Powell, president 
Casualty & Surety | | (Continued on page 8.) 
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Margin of Safety 


(Contributed.) 

The surplus of a financial institution, 
whether doing a banking, trust or life 
insurance .business, is measured by the 
difference between what it holds—as- 
sets—and what it owes—liabilities. 
Merit to confidence hinges on this dif- 
ference, it being the margin of safety 
which will cover possible depreciation 
in the value of securities and maintain 
the company’s credit and prestige under 
the most rigid standard of valuation. 
The surplus, therefore, constitutes the 
degree of a company’s solvency and is 
1 test of its ability to fulfill contract 
obligations as such mature. 

In a mutual life insurance company, 
the surplus belongs exclusively to pol- 
icyholders, being the fund from which 
dividends are paid in accordance with 
contract conditions. As distinctive from 
A purely mutual company, a stock com- 
pany or a mixed (stock and mutual) 
company recognizes the interest of 
stockholders in the surplus accumula- 
tion and provides first for dividends on 
the capital stock outstanding. This 
capital stock being a liability of the 
company is so regarded in the following 
table. 

The surplus of most of the companies 
is reported in cheir financial statement 
under two classifications—assigned and 
unassigned. The “assigned” surplus is 
that which is apportioned for distribu- 
tion under annual and deferred dividend 
policies, such apportionment being re- 
garded as a practical contract liability, 
though it is not added to total liabilities 
in the accompanying tabulation. The 
“unassigned” surplus is held to provide 
for all contingencies, including divi- 
dends to become due. 

Of the following companies doing ex- 
clusively an ordinary life business and 
operating 10 years or more, only four, 





namely, Union Mutual, Columbian Na- 
tional, Home and Connecticut Mutual, 
make no distinction in surplus, these 


carrving the exact difference between 
the “total admitted assets” and “total 


liabili as “unassigned” funds, not- 
withstanding their policy contracts in 
force, which provide, by expressed 
pulation, for dividend returns 
Admitted 
( ie Assets. 
State Mutual ....... . .$36,884,444 
Co! Ge! RD a do nda wise .. 9,907,053 
WOME occ dv ac eamaesss 17,170,965 
~ M l ] 





é 22,292 
Aetna rae 5.844 
Columbia Na 86,486 
N. E. Mutual 644 
Equitable (lowa) oe 907 
\lass. Mu D aces ewnesanded 59,625,22¢ 
DGD coe cme. Kedwskawes 18,876,301 
POND avasedaese beraedeous 25,025,299 
OE chances (needs 45,327,354 
Michigan Mutual .......... 11,539,427 
Conn. MUtGAl ...ccccccocden 68,374,910 
We: We, OROBEL v.cicccscesees 6,085,427 
Pittepure La BT. cccccvcvcss 23,869,295 
PO RECON 2 ccccdeardocuwe 116,803,021 
National Life of Vt. ........ 50,438,518 
Mutual Benefit .......sse20s 137,602,579 
PAA ciciccaciaw sntuavcses Bane 
‘inion Central 3s... 66sseccs 81,234,785 
Phoenix Mutual 2.4.65 100048 30,017,245 
et Pe a db ane bes ea% .... 8,617,443 


20,771,995 


21,564,180 


*+Pacific Mutual 
*Manhattan 


> | rer 273,813,037 
Ee errr 572,859,063 
oe ao Rae err ce. 637,876,567 
*Bquitable (N. Y.) .......... 485,192,957 
*Des Moines Life ........... 3,107,034 


*Stock company. 


As will be noted from the above table, 
the mere column of assets does not nec- 
essarily place a company in the most 
advantageous position as regards abil- 
ity to fulfill its contracts. Some of the 
younger and smaller companies show 
the highest percentage of surplus. 





Manhattan Election. 





At the annual meeting of the Man- 
hattan Life of New York, the retiring 
directors together with Morris W. Tor- 








rey and John H. Giffin, who were nomi- | 


nated to fill vacancies, were unanimous- 
ly elected. The board of directors then 
unanimously re-elected Henry B. Stokes 
president, and the following officers 
were re-appointed: Morris W. Torrey 
and John H. Giffin, vice-presidents; 
Louis Linzmeyer, actuary; Melvin De- 
Mott, secretary, and Frederick Mackel, 
assistant secretary. 





ACTUARIAL MEETING, 





To be Held at Hotel Astor Thursday 
and Friday—Papers Slated for 
Discussion. 





The annual meeting of the Actuarial | 
Society of America will be held at the} 


Hotel Astor on Thursday (to-day) and 
Friday of this week. 

The present officers of the 
are: 

A. A. Welch, president; W. C. Mac- 
donald and W. S. Nichols, vice-presi- 
dents; Arthur Hunter, secretary; D. G. 
Alsop, treasurer and W. M. Strong, ed- 
itor of the transactions. 

In addition to the officers, the Coun- 
cil consists of the following ex- 
presidents: D. P. Fackler, H. W. St. 
John, Emory McClintock, T. B. Macau- 
ly, Oscar B. Ireland, Rufus W. Weeks, 
D. H. Wells and John K. Gore, and 
those elected as follows: 

James M. Craig, F. H. Johnston .and 
Percy C. H. Papps, whose terms expire 
with this meeting; Thomas Bradshaw, 
Robert Henderson and E. E. Rhodes, 
May, 1912, and Henry Moir, H. J. Mes- 
senger and Arthur B. Wood, May, 1913. 


Society 


Papers for Discussion. 
As is customary, the papers presented 
at the previous meeting, which was in 
Cincinnati October 27 and 28 will come 


up for discussion. These are titled: 
“Mortality Among Women,” Arthur 
Hunter—‘Extension of Female Sur- 


vivorship Annuitant Tables,” M. M. 
Dawson—‘‘Note on the Graduation of 
the Combined or Actuaries Table by 
the Makeham Formula,’ Arthur Hun- 
ter—‘Treatment of Cases of Alteration 
of Life Insurance Contracts,” William 
Young—‘The Mortality Factor in the 
Allocation of Insurance Surplus,” W. S. 
Nichols. 


(a) Total 
Liabilities. 


Unassigned 


Surplus. Per Cent. 


$33,068,075 $3,555,553 10.75 
8,893,199 947,016 10.65 
15,618,241 1,552,724 9.94 
5,214,899 503,743 9.66 
85,884,718 8,102,001 9.42 
5,206,486 {$0,000 9 22 
48,581,158 4,314,194 8.88 
8,803.6 756,817 8.60 
4,262,484 4,611,652 8.50 
17,390,381 1,398,162 8.04 
23,230,68 1,794,612 7.73 
39,019,109 2,574,002 6.08 
10,778,896 606,998 5.63 
64,804,070 3,570,840 5.51 
5,417,577 294,719 5.44 
22,703,223 1,166,071 5.14 
101,137,550 4,611,381 4.56 
43,479,292 1,964,352 4.52 
128,054,180 5,432,780 4.24 
19,847,050 $16,239 4.11 
66,896,231 2,720,691 4.07 
28,173,321 1,133,784 4.02 
8,284,889 322,836 3.90 
19,627,448 724,987 "3.69 
19,292,181 559,015 2.89 
244,295,016 6,089,878 2.49 
473,815,445 10,340,065 2.18 
541,393,525 9,827,261 1.82 
409,538,599 6,794,763 1.66 
2,757,747 34,258 1.24 


+Includes accident department. ita) Includes capital. 


The Southern States Life of Atlanta, | 
Ga., issued its first policy May 10, 1906, 
so that the Company commenced its 
sixth year in business yesterday. The 
first quarter of 1911 showed an in- 
crease of $1,000,000 over the new busti- | 
ness secured during the similar period | 
of 1910. The mark set for new appli-| 
cations for May—a million dollars— 
seems a little high, but the agency | 
staff has the happy faculty of produc. | 
ing results beyond what is usually ex 
pected from an ordinary group of men. 


— 








INTELLIGENT SALESMANSHIP 





The average prospect has no time for ratios and 
literature. | 


The report of the New York Insurance Depart- 
ment contains the net cost schedule for twenty years 
of all Companies. 


We have this information in pamphlet form. 


See where the UNION CENTRAL stands. 


L. L. HOPKINS, General Manager 
1 Madison Avenue, New York City 








The State Life Insurance Company 
INDIANAPOLIS 


Not The Oldest--Not The Largest--Just The Best 


NINE MILLION DOLLARS 
Deposited With The State of Indiana 
For The Sole Protection of Policyholders 


OUR COMPLETE PROTECTION POLICY 
Protects against Natural Death, Doubles the Payment in the 
event of Accidental Death. Provides for Suspension of Pre- 
miums without Forfeiture in the event of Total Disability 








THE MOST DESIRABLE POLICY FOR ALL AGES 


Address CHARLES F. COFFIN, 
2nd Vice President 
1231 State Life Building 








Good Territory and 
Remunerative Contracts 
for Men Who Can “Do Things’”’ 














NSURANCE MEN will note the signif- 
The Northwestern Tega nerent. cuntnree 

IMPORTANT FACTS relating to this 
Mutual Life Insurance Co. 


business are shown by the following per- 
centages: 


of Milwaukee 1906 aR Metalty laters 
GEO. C. MARKHAM, President 1907 11.81 58 4.7 

A. 8S. HATHAWAY, Secretary 1908 10.76 59 4.84 

; 1 ’ "85 

New Business Paid-For om pu ~ = 





eg ad It is capable of easy demonstration that 
1906 $98,068,458 The Northwestern is the best Company to 
m9? Aa “See The Northwest 1910) poli 
ee The Northwestern’s new ( ) policy 
1908 - - - 109,685,428 contract with its Dividend Options, Paid-up 
1909 - - : 113,716,188 and Endowment Options, Options of Settle- 
1910 - - + 119,229,233 ment and the Premium Loan features. 


Issues Partnership and Corporation In- 
surance. : : 
For further information or an Agency, 


address 
H. F. NORRIS, 
Superintendent of Agencies. 


Each year larger than any in the 
previous history of the Company. 


Commenced Business 1858. 























FIRST IN BENEFITS TO POLICYHOLDERS 


MINiMUM 
NET COST 





MAXIMUM 
DIVIDENDS 


THE MUTUAL LIFE 
Insurance Company of New York 





PAID POLICYHOLDERS IN 1910 
$56,751,062.28 
APPORTIONED FOR DIVIDENDS IN 1911 
$13,539,333.07 





For terms to producing agents, address : 
GEORGE T. DEXTER 
2nd Vice President 


34 Nassau Street New York, N. Y. 
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RATES OF THE TRAVELERS 


REDUCTIONS EFFECTIVE MAY 15. 





Progressive Hartford Corporation Plans 
Strenuous Business Campaign for 
Present Year. 


Following the reductions in rates on 
yarious forms of policies which took 
effect March 1 of this year, the Travel- 
ers Insurance Company now announces 
a very material reduction in its rates 
on Term insurance, operative May 15. 

The new schedule for Term policies 
is as follows: 





5 Year Ordinary Renewable 
Convertible 10 Year 10 Year 
Term Term Term 
$8.40 $10.48 $11.64 
8.46 10.56 11.73 
8.51 10.64 11.82 
a} 8.57 10.73 11.93 
“4 8.64 10.83 12.03 
25 8.71 10.94 12.15 
Di 8.79 11.04 12.27 
7 8.87 11.16 12.41 
ON 8.95 11.30 12.56 
29 9.05 11.43 12.71 
» 9.15 11.6 12.89 
31 9.26 11.77 13.08 
a 9.38 11.96 13.29 
8 9. 12.16 13.52 
a4 9. 12.39 13.77 
35 9.82 12.64 14.04 
6 10.00 12.92 14.36 
7 10.20 13.23 14.70 
3S 10.41 13.58 15.09 
a 10.64 13.96 15.51 
40 10.90 14.40 16.01 
41 11.29 14.89 16.55 
42 11.73 15.46 17.18 
43 12.20 16.09 17.88 
44 12.75 16.81 18.68 
ri 13.36 17.62 19.58 
4 14.06 18.67 20.60 
47 14.84 19.87 21.75 
45 15.73 21.18 23.03 
49 16.73 22.67 24.47 
” 17.86 24.22 26.06 
1 19.11 26.16 28.01 
a2 0.51 28.20 30.19 
ne 22.07 30.46 82.59 
oA 3.81 32.98 35.27 
nS 25.75 35.77 38.24 
HH 28.13 39.13 41.53 
57 0.78 42.85 5.15 
A) 3.73 46.99 49.17 
no 37.038 51.50 13.61 
wo 40.70 56.68 58.51 


Premium Reduction Policies. 
The schedule of rates on Premium 


UPHOLD TAX LAW. 


Non-Resident Companies Must Pay on 
Premiums Collected in 
Louisiana. 


According to a decision handed down 
by the United States Supreme Court 
on Monday of this week, non-resident 
insurance companies operating in 
Louisiana, must pay taxes upon premi- 
ums due them under open accounts 
with residents of that State. It is said 
the decision opens the way for other 
States to levy similar taxes. 

The insurance companies stubbornly 
contested the case and contended that 
there was a difference between a pre- 
mium due on open insurance account 
and an open merchandise account be- 
longing to a non-resident. 


reduction policies, which became effect- 
ive on March 1, is as follows: 

Ordinary Life 20 Payment Life 20 Yr. End’t 
Age ist Yr. Sub. Yr. ist Yr, Sub. Yr. ist Yr. Sub. Yr. 
$14.33 $29.06 $21.43 $49.41 $39.99 

14.63 20.51 8 5 


21.7 49.51 40.08 

22.14 49.61 40.09 

22.52 49.72 40.14 

22.92 49.84 40.19 
32 R 





Rates on Other Forms. 
The rates on other principal forms of 
policies are given herewith: 


Ordinary 20 Pay’t 
Age Life Life 


20 Year 30 Year 


cs 


5 
38 
40. 
42. 
44. 
47. 
9. 


Het 








The Majestic Life of Indianapolis has 
been licensed to do business in West 
Virginia. The company’s stock is 
owned largely in that State, so that the 
move is one in the right direction. 


RATED WITH THE BANKER 


LOCAL STATUS OF SOLICITORS. 


Counsel Sought Generally—Opportu- 
nity for Building Up a Profitable 
Clientele. 





(Contributed) 

Rarely do we find a community which 
does not possess its Banker; the person 
who, by wise counsel, patient attention 
and sound judgment, has influenced the 
affairs of that community toward fi- 
nancial and moral stability. Collective- 
ly, the townspeople seek his co-opera- 
tion and advice when projecting some 
local enterprise. Individually, his opin- 
ion is sought on matters of extreme 
delicacy, and not infrequently does he 
come into possession of knowledge 
which has been denied the family’s 
closer friends. 

There are two striking reasons why 
his counsel is indispensable, the most 
important of which is his unassailable 
moral character. Again, he is generally 
credited with a superior knowledge of 
financial affairs. Thus his two most 
valuable, as well as useful assets, are 
character and ability. To the members 
of this community, the name Banker 
stands for something more than an 
individual who earns money for his 
stockholders through the ordinary oper- 
ations of discount and exchange; he is 
the biggest man in the town, in that 
he succeeds in helping and bettering 
the conditions of the members of the 
community. , 

Must Be Master of His Business. 

It must be a source of great satis- 
faction to the managers and representa- 
tives of our great American life insur- 
ance companies, that here and there 
are found sterling life insurance men 
who secure, by merit alone, the same 
standing and influence as the Banker; 
men who, by an intelligent devotion to 
the study and final mastery of the pro- 
fession of life insurance, have become 
qualified to extend the same, and even 
hetter, help to each member of the com- 
munity than the Banker: 

The agent who would typify the 
Banker in his mission of help and 
guidance, seeks, like the Banker, to 
know his own business well: he is not 
a “putterer” or a “dabbler,” but moves 
among live things, mixes in with various 
conditions, and as he annroaches that 
plane which has made the Banker the 
most important and influential nerson- 
age in the community, he finds that he 
is referred to as “the man who knows 
all about life insurance.” A strange 
agent visits the city and is met with 
the remark that “Mr. Blank is the life 
insurance man of the town and has 
placed practically all of the life insur- 
ance bought in this vicinity for years.” 

Aaent’s Usefulness to Community. 

It. has taken some life underwriters 
manv vears to achieve the standing of 
the Banker, while others. by their alert- 
ness. enterprise or natural abilitv., have 
reached the goal in a comnaratively 


3 


short time. The ideal agent, whom we 
have attempted to picture, is not oc- 
cupied all of the time in. writing life 
insurance, for the fact that he has be- 
come known as the life insurance man 
of the place, draws him into the capacity 
of friend and advisor of the widow to 
whom the proceeds of the policy are 
payable. The demands upon his time 
and his best thought are legion. He can 
through his influence, bring more new 
money into his community than almost 
any other individual, and with it, do 
the most good. He can derive a larger 
share of credit for having extended 
material aid to the insured, as well as 
the beneficiaries, than the company 
which has actually sent the money into 
the town. 
Kindness Builds Up Clientele. 

The widow, who receives through 
our ideal agent, the company’s check for 
the policy, can and does do more 
toward making the agent’s reputation 
secure, than any other conceivable 
thing, for in his capacity as advisor 
to the widow, as he was to the husband 
when he induced him to practice econ- 
omy and look out for his dependents, 
he has emulated the Banker to the 
fullest possible extent. 





It is a well established fact that the 
proceeds of a life insurance policy form 
the major part of the average estate 
The beneficiary under a policy appre- 
ciates the tender thought and wise 
counsel of the agent at this time, per- 
haps more than that of any other indi- 
vidual and in a silent but forceful way, 
these beneficiaries sustain, and even 
enhance, the reputation and standing 
of the insurance man, whose honest 
endeavors and successful solicitations 
have resulted in the 
the home. 


preservation of 


“The Banker life insurance agent” 
has a wider field for operation than he 


dreams of: he is needed far more than 
he realizes and his usefulness, when 
once he becomes so indespensable a 


part of the community in which he 


lives, will be limited only by his power 
and willingness to work for permanent 
good “SQUIRE.” 


Managers for Prudential. 

Charles D. Bair, 
agents for the Mutual Benefit Life at 
Tenn., has been appointed 
manager for the Ordinary department 
of the Prudential at Springfield, Tl, 
his territory covering the southern 
part of the State. 

Another recent managerial appoint- 
ment of the Prudential ts that of Bd 
ward R. Hatch, who takes charge of 
the Oregon agency with headquarters 
at Portland. Mr. Hatch was formerly 
with the Provident Savings Life 


superintendent of 


Knoxville 





Will Meet at Thousand Islands. 





A business convention of the agency 
force of the Pittsburzh Life & Trust 
will be held at Thousand Islands, July 
18, 19 and 20. 








Pf THE 2. 
PRUDENTIAL 
, HAS THE f a 
STRENGTH OF, |), 
GIBRALTAR * | | \'4"" 





























JOHN F. DRYDEN, President 





OVER $408,000,000 


is the amount paid policyholders since organization, 
plus amount now held at interest to their credit by 


THE PRUDENTIAL 


A Great Life Insurance Record 


Write us about an agency 
THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


Incorporated as a Stock Company by the State of New Jersey 


Home Office, NEWARK, N. J. 
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AGENCY SUPERINTENDENT WANTED 





Headquarters Scranton, Pa. 
trolley. 
business to care for. Salary, 
newals. Differential commissions 
$100,000 personal business in past 

In making application, state re 
single. 





Population of 750,000 reached by 
One of the largest and oldest companies. 
oftice expenses, full commissions, re- 


SCRANTON care of THE 


Two Million old 
allowed. Applicants must prove 
twelve months. 


ferences and whether married or 
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WATCH GERMANY’S REFORM 


POLITICS. 





IN THE THROES OF 





Britishers Afraid Reichstag’s Action 
Will Affect National Insurahce 
Bill. 





Friends of Lloyd-George’s National In- 
surance bill now before the British 
Parliament are said to be viewing with 
some concern recent developments in 
the German Reichstag. The British 
bill, as described in The Eastern Un- 
derwriter last week, aims to bring 
about under Government patronage, a 
plan of sickness and unemployment in 
surance based on the German system. 
This latter method has been remark 
ably successful in the opinion of insur- 
ance experts, and has been generally re- 
garded as free of serious flaws in its 
practical operation. Now the Reichstag 
is reported as “plunged into a session 
of insurance legislation” with a number 
of “reforms” in prospect. 

Strike at Socialism. 

Among the most important measures 
is a bill to consolidate the various im- 
perial insurance laws, and although this 
might be harmless enough ordinarily, 
the present factional composition of the 
Reichstag portends changes. Britishers, 
however, are most interested in the 
controversy over the Sick Fund Admin 
istration. There is a movement on for 
the suppression of a large number of 
the local administrations, which, it is 
said, have been used freely by the 
Socialists for political purposes. The 
Socialists are said to be preparing to 
make a great fight against this move. 

Rising of the Cloud. 

The British National Insurance Bill 
went before Parliament as a non-parti 
san measure and was received with 
equal enthusiasm by all parties. Those 
who are interested in the fate of the 
bill view with regret the rising of the 
political cloud on the Government in 
surance question in Germany, for it 
seems certain to result in the injection 
of politics into the British measure 
The local administration was to be car- 
ried out through the British Friendly 
Societies, on the same general plan as 
was done in Germany through the sick 
ness clubs. 

Among other insurance matters be 
fore the Reichstag, is a bill providing 
for compulsory insurance for clerks and 
others in similar occupations who have 
not heretofore been included in the 
plan of commputnery State insurance. 


HAMPERING FRATERNAL BILL. 





Motive of “The Gentleman From Wood- 
bury”—Present Effort Bound 
to Succeed. 





The new fraternal bill, for which all 
the great fraternal societies are work- 
ing, and which every friend of sound 
life insurance desires to see enacted, is 
having troubles of its own, but they 
will pass, like other trials and tempor- 
ary reverses. Even the eight or ten 
States that have made it a law are, as 
heretofore stated, sufficient to assure 
its ultimate triumph. It has failed of 
passage in a number of cases, but al- 
ways by means and methods which can- 
not be worked a second time, if the 
friends of the bill are on the alert. An 
instance of the kind in the Iowa legis- 


lature is thus commented upon by the 
Iowa Workman, organ of the A.O.U.W. 
in that State: 

“The gentleman from Woodbury” 
(Mr. Harding) succeeded in. defeating 
the most important legislation before 
the Iowa legislature in the year 1911, 
and we are perfectly willing that he 
shall have all the credit for it. There 
was a demand for the legislation; there 
was a great need for it; the senate 
passed the bill by a good safe majori- 
ty, and we give it as our profound be- 
lief that the house would have passed 
it, if it had had the opportunity of vot- 
ing upon it, and we 
successful contradiction that it would 
have had the chance to vote upon it 
had it not been for “the gentleman 
from Woodbury” (Harding) The 
legislation was supported by all the 
leading fraternal societies. It was op- 
posed by two small concerns; one so- 
ciety of less than 14,000 members, and 
one society of less than 4,000 members. 


(We are informed that “the gentleman 
from Woodbury” [Mr. Harding] is an 


officer in the latter named society.) 

The writer believes it is true that 
“the gentleman from Woodbury” (Mr. 
Harding), by reason of his influence on 
the sifting committee of the house, of 
which he was a member, prevented this 
meritorious legislation from being en- 
acted, and prevented it from being 
voted upon by the house. 


REILLY AGAIN IN HARNESS. 





Once Great Writer of Life Insurance 
Representing Prudential at Los 
Angeles, Cal. 

Edward A. Reilly, 
Wannamaker for a 
and who has written from 
to thirty millions of life 
again entered the 
with James C. 
the Ordinary 


who wrote Rodnam 
$36,000 premium 


insurance, has 
field in partnership 

Young as managers in 
department of The Pru- 


dential for Southern California with 
headquarters at Los Angeles. 
Mr. Young, formerly of Jersey City, 


where he has considerable property in- 
terests, is a brother of George W. 
Young, banker of New York city. 

Mr. Reilly for many years wrote a 
large life insurance business in Phila- 
delphia and throughout Pennsylvania, 
having-placed an aggregate of $8,000,- 
000 on 11 lives. Several years ago, he 
retired from the life business and went 


to the Pacific Coast. He returned 
some three years ago and became iden- 
tofied with banking in New York city. 
The old love for life insurance refused 
to “down,” so that he is back again, 
determined to build up a_ prosperous 


and progressive agency. 


Joins American Life Convention. 





A noteworthy accession to the ranks 
of the American Life Convention is that 
of the Relianee Life of Pittsburg. 

Organized in 1902 with a paid-in capi- 
tal of $1,000,000 and a surplus of a like 
amount, the Reliance does business in 
a good portion of the country, its new 
business during 1910 being $10,662,912. 
Its total insurance in force at the be- 
ginning of this year was $23,642,935 and 
the net gain during the past year, $6,- 
119,225. 

The Company has admitted assets of 
$2,957,677 and reserves of $1,467,213, 


surplus to policyholders of $1,479,089. 


say without fear of | 


twenty-five | 





Incorporated as a Stock Corpany by the State of Illinois 





COMEANC 


OME OFFICE 
Fifth Floor, Taceme Building, Chicago 


The ONLY Life Insurance Company operating through 
BANKS OF DEPOSIT which prepares the 
field for you—MR. AGENT 
WHY don’t you write the Company AT ONCE? 


7% \\ 











TOPMOST PLACE! 


This Company stands first, among the twenty companies that 
have the most insurance in force, in per-cent. of gain in insurance 
in force in 1910, based on the amount of new paid-for business. 





The cause: Our business renews exceptionally well, Underlying 
this fine record is Insurance Quality that satisfies our policyholders, 
Address 
GEORGE D. LANG, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


SPRINGFIELD, MASS. 
INCORPORATED 1851 








The Bankers Life Association of Des Moines 


A Mutual Association of Preferred Risks. Exceptional Record for 31 years for 
Low Rate of Mortality. Prompt Payment of Claims, Feonomv of Management, 
Security of its Funds and Satisfactory Results for its Poliey Holders. 


Gross Assets January 1, 1911 - - $17,299,445.08 


ERNEST E. CLARK, President 


CLINTON.L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
S. W. MEYERFELD, General Agent, 1328 Broadway, New York City 











Majestic Life Assurance Gompany 


(INCORPORATED) Home Offices: INDIANAPOLIS, INDIANA 
$100,000 DEPOSITED WITH INSURANCE DEPARTMENT 


F. W. KILLEN, President GEORGE J. ROGERS, Vice President 
JOS. N. FINLEY, Second Vice President R. M. AYRES, Secretary 
DR. HARRY HUBBARD, Treasurer 


Stock Salesmen and Life Insurance Men of Ability Desired 











WHY NOT 


—k—, 


Mutual Life Insurance Company 
OF BOSTON, MASS. i 


WHY NOT 
. THE 18 PAYMENT LIFE? 


WHY NOT 





THIS AGENCY? 
IT DOES ptaarsiscauned US 


WILLIAM N. COMPTON, Genann Agent 
Telephone 6030—6031 Cortland 220 BROADWAY, NEW YORK CITY 
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N. C., and Savannah, Ga. 


Address with references 





CENERAL ACENTS WANTED 


The Oldest and Strongest Southern Life Insurance Company 
wants General Agents at Norfolk and Petersburg, Va., Wilmington, 


Annual and Deferred Dividend and Non-Participating Policies. 
Renewal commissions unexcelled. First year commissions liberal. ]} 


ESSINGTON, °s:° The Eastern Underwriter, 105 William St., New York, N. Y. 




















~ LIFE PRESIDENTS’ MEETING. 





w. A, Day on Executive Committee— 
Defeat of Howard Bill 
Reported. 





\. Day, president of the Equitable 
Life, was elected a member of the 
executive committee of the Association 
of Life Insurance Presidents at the 
regular meeting of that committee held 
last Friday. Judge Day fills the vacancy 
caused by the death of Paul Morton. 

Robert Lynn Cox, general counsel of 
the Association, reported to the com- 
mittee that of the 40 Legislatures in 
session at the beginning of the year, 
30 have adjourned and four more are 
approaching adjournment. He also 
stated that more measures affecting the 
business of life insurance had been in- 
troduced this year than during any 
previous year. The Georgia legislature 
will begin its annual session on June 
28. A special session of the West 
Virginia legislature will begin May 16. 
No insurance subjects, however, are 
mentioned in the call for this special 
gathering. 

Result of Co-Operative Effort. 

It was reported that the Howard bill 
in the Pennsylvania legislature which 
sought to increase the annual tax on 
life insurance premiums from two to 
three per cent. had been defeated. The 
present law in Pennsylvania taxes life 
insurance above the average rate and 
this bill would have imposed a rate 
higher than that of any other State in 
the Union. Pennsylvania stands second 


in the amount of insurance in force and 
if the bill had been enacted into law 
the additional tax on foreign companies 
would have amounted to more than 
$500,000 annually, of which sum $350,000 
would have been assessed to members 
of the Association. The policyholders, 
officers and agents of the domestic 


companies cordially co-operated with 
the policyholders, officers and agents of 
the foreign companies in protesting 
against the injustice of the measure. 


ROUNDING UP FAKIRS. 











Superintendent Hotchkiss Commences 
Campaign Against Illegal Concerns 
—F. G. MacPherson Arrested. 





Superintendent Hotchkiss of the New 
York Insurance Department announced 
Monday that he had opened a campaign 
against unauthorized insurance compa- 
nies and associations and their repre- 
sentatives operating illegally in this 
State. 

“This action was initiated,” said Mr. 
Hotchkiss in a statement, “by the ar- 
rest and arraignment of one F. G. Mac- 
Pherson of Asbury Park, N. J., who 1s 
acting as agent and collector of the Ex- 
celsior Beneficial Association of New 
Jersey, which, it seems, is transacting 
insurance: business in this State with- 
out authority. The defendant waived 
examination and was held in bail for 
Special Sessions. 

“Complaint was recently made to the 
Insurance Department by James W. 
Reid, a negro, who alleged that this as- 
sociation had issued a certificate to 
him, agreeing to pay certain benefits 
in the event of sickness, and upon fil- 
ing a claim he had been refused such 
benefit on a technicality. 

Colored People the Targets. 

“Upon investigation it was found 
that this association was not licensed 
to do insurance business in New York. 
As such complaints are frequently 
made against certain assessment insur- 
ance societies and other companies, es- 
pecially those engaged in insuring the 
lives and health of certain classes of 


citizens, particularly colored people of | 


this city, and upon investigation it is | 
generally found that such societies or | 
their agents are operating illegally, it | 
has been decided to begin a campaign | 
for the purpose of prosecuting such un- 
lawful business in this State. 

“Accordingly, complaint was made by 
John E. Diefenderf, Chief Examiner of 
the State Insurance Department, to/| 
District Attorney Whitman, alleging | 
that the Excelsior Beneficial Associa- 
tion and certain of its agents are oper- | 
ating in this State without authority; 
that such business is not only illegal | 
but generally fraudulent, and, in con- 
sequence, many of the poorer and illit- | 
erate people are imposed upon and 
swindled; that it is the purpose of the | 
Superintendent of Insurance to put a} 
stop to this violation of law.” 

MacPherson, said the Superintendent, | 
was charged with a misdemeanor under | 
both the insurance law and the penal | 
code. 








Accumulates Corn to Pay Premium— | 
Protecting Widow in Spite 


' 

WISE FARMER’S EXPEDIENT. | 
| 

} 

of Wife. 





The wife often objects to life insur- | 
ance because she imagines she would be | 
profiting by her husband’s-death. It is | 
scarcely necessary to expose the fal-| 
lacy of this old prejudice, even briefly. 
The widow, left destitute through some | 
folly of this sort, with her little chil-| 
dren clinging to her for protection, | 
realizes when too late that her own ill- 
considered objections alone prevented | 
the husband and father from providing | 
for his family, as he had desired to do. | 

Unfortunately, the husband himself is | 
often only too ready to take advantage 
of the wife’s objections to defer a duty, | 
the performance of which he deems in-| 
convenient at the time. It is not al- | 
ways so, however. Frequently the hus- 
band, realizing that life insurance alone | 
can ward off penury and want in the} 
event of his death before other estate 
has been accumulated, secretly pays the | 
premiums on a policy of sufficient | 
amount. He rightly assumes that the} 
widow will forget the foolish prejudices 
of the wife, when she finds that but for 
this insurance her little ones would 
have been left unprovided for. 

The company bulletin of the Reliance 
Life tells of the remarkable expedient 
adopted by a Virginia farmer, a policy- 
holder of that company, to pay a prem- 
ium soon to come due. “He was un- 
able to meet it and asked for an exten- 
sion. When the Reliance representa- 
tive called upon him he discovered an 
unusual state of affairs. This farmer’s 
wife was strongly opposed to his carry- 
ing the policy and had opposed him so 
actively in the matter that he was 
afraid to let her. know he had it. In 
order to conceal it and accumulate 
money to pay the premium, he took a 
little corn out of the shocks every day 
and hid it away, intending to sell it as 
soon as he had enough and pay his 
premium. His pilferings did not quite 
keep up with the premium, but he was 
not far behind, and with the help of an 
extension he kept his policy and is in- 
sured in the company to-day.” 





State Life Leaders. 





The five leading producers of the 
State Life of Indiana for April were: 
S. J. Rosenblatt, V. L. Stanton, C. W. 
Carr, W. T. Owen and M. K. Jackson. 
The five leading States in point of pro- 
duction: Illinois, Indiana, Georgia, 
Texas and Louisiana. 





State Mutual Life Assurance Company 


_ —OF —— 
WORCESTER, MASSACHUSETTS 
BURTON H. WRIGHT, President 
INCORPORATED 1844 


PROSPERITY FIGURES 


INSURANCE IN FORCE - - - - - $140,710, 898 
INCREASE OVER 1909 - - - - - 8,140,834 
Our agents had the most prosperous Year in the history of the company. 


INCREASE OF PAID-FOR BUSINESS OVER 1909 15% 


ASSETS - - - - - . - $36, 327,079.03 
LIABILITIES - - - - - - 33, 371,841.25 
SURPLUS MASS. STANDARD - - $2,955, 237.78 
ONLY HIGH CLASS MEN CONSIDERED 
EDGAR C. FOWLER, Superintendent of Agencies. 














St. Louis is good territory. Are you satisfied? 
Write JOHN J. KELLY, General Agent 
State Mutual Life of Worcester, Massachusetts 
at St. Louis, Mo. 








3% reserve 


A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 

members. 


THE PENN MUTUAL 


LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 











Why face rain and ice and snow, when a Contract with the 
PREMIER COMPANY of Texas will enable you to work 
with profit under ideal climatic conditions ? 


COME SOUTH FOR THE WINTER 





Southwestern Life Insurance Company 
DALLAS, TEXAS 











L. G. FOUSE, President 


Personal and Family Insurance Combined 


No trouble to get a hearing with this policy. It’s 
something more than life insurance. Write for 
booklet and agency terms. Address 


ALEXANDER McKNIGHT, Vice President 


The Fidelity Mutual Life Insurance Company 
OF PHILADELPHIA 








JAS. A. STEPHENSON, President 


LOYD B. SMITH, Secretary 
TEXAS AND ARKANSAS BEST FIELD FOR 
LIFE INSURANCE IN AMERICA 


COME WITH THE SOUTHLAND LIFE 
‘*+THE LEADING TEXAS COMPANY’’ 
A connection with us means PROSPERITY 
WRITE TODAY 


SOUTHLAND LIFE INSURANCE COMPANY 


ALLAS, TEXAS 











NOW ORCANIZINCG 
THE CITIZENS LIFE INSURANCE COMPANY OF AMERICA 
Home Offices—Reading, Pa. 


THE READING FINANCE AND SECURITIES COMPANY INC., Fiscal Agents 
402-404 Colonial Trust Bidg., Reading, Penna. 
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NORTHWESTERN’S METHOD. 





IN THE PAYMENT OF CLAIMS. 





Widow Gets Proceeds of Policy Though 
Husband Had Considered Policy 
Lapsed. 





Does it make a difference what com- 
pany an individual is insured in? A 
few years ago a Pittsburger insured for 
$25,000 in a fairly good sized company— 
which has since retired from the field— 
decided to allow the policy to lapse. 
Notwithstanding repeated efforts upon 
the part of the general agent to point 
out the advantage of carrying the pol- 
icy, the assured emphatically stated 
that he would pay no further premiums, 

Under its terms, the contract remain- 
ed in force during a grace period of 30 
days, and with but one or two days of 
this period remaining, the assured lost 
his life while endeavoring to rescue men 
from a coal mine following an explosion. 

The society contested the claim, set- 
ting up the novel plea that the “grace 
period” was for the man who proposed 
carrying his insurance, and not for the 
one who intended to drop it. Needless 
to say the courts decided against the 
company. 

A case somewhat similar has develop- 
ed in connection with the Northwest- 
ern Mutual Life and one of its policy- 
holders, but in this instance the com- 
pany even stretches a point to pay the 
claim. 

The case is that of Henry A. Fergu- 
son, of St. Louis, who was shot and kill- 
ed by a negro at his home April 30. 
It was supposed that the grace period 
on a $10,000 policy had expired two 
days, but an investigation of the case 
by W. J. Fischer, general agent, brought 
to light an apparent misunderstanding, 
which he decided to present in person 
to the home office, with the result that 
payment was decided upon. Mr. Fischer 
gives particulars in the matter as fol- 
lows: 

“Mr. Ferguson applied March 22, 1910, 
for $5,000 insurance, payable to the 
Steel Roof Truss Company, of which the 
applicant was secretary and genera! 
manager. It seems that when this ap- 
plication was forwarded, the agent, R. 
Newton McDowell, requested that an 
additional policy of $10,000 be issued, 
payable to the wife of the insured. The 
corporation policy was settled for on 
March 22 and the formal application for 
the latter policy was signed and made 
effective March 30, although based upon 
the medical examination of March 22. 
The policy, however, was dated March 
22. whereas it should have been dated 
March 30, since it was put in force on 
that date. 

“Mr. Ferguson came into the office 
April 22 last, the day his thirty days 
of grace expired on both policies, and 
paid the premium on the $5,000 corpora- 
tion policy and asked for his dividend 
in cash upon the $10,000 policy, stating 
hat he had determined, for financial 
reasons, not to renew that policy. All 
our efforts to induce him to maintain 
it were in vain. Last Friday we dis- 
covered by mere accident that the $10,- 
600 policy had been put in force March 
50, which, with thirty-one days of grace, 
carried it to April 30, which led me to 
review the correspondence at the time 
the insurance was put in force. With 
these facts I immediately took the train 
for Milwaukee, in order that the facts 
might be submitted to the proper of- 
ficers of the Company. 

“The records at the home office all 
showed that the policy had been dated 
March 22, the date of the examination 
of the original policy, but when it was 
nade clear that the formal application 
for the $10,000 policy was signed and 
the consideration paid March 30, there 
was not the slightest hesitation in de- 
claring that the policy was in force at 
the time Mr. Ferguson was shot. The 
draft for the proceeds of the $5,000 pol- 
icy was delivered Saturday to the Steel 
Roof Truss Company and the $10,000 
will be paid Mrs. Ferguson within the 
next few days.” 
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GENERAL AGENT WANTED 


We have a desirable General Agency opening in the Central West. 
‘‘phenom’’; just a man of high-grade character and ordinary business production 


ARE YOU THE MAN? 


Address General Agent 
Care of THE EASTERN UNDERWRITER, 105 William Street, 


Not looking 


New York 








Insects and Disease 





Life insurance companies are partic- 
ularly interested in the prevention of 
disease, and should freely aid in the 
distribution of all sorts of information 
that will contribute to that end. Mod- 
ern science has demonstrated that 
various species of insects are the me- 
dium through which many of our most 
virulent diseases are disseminated 
among the people. One variety of 
mosquito, for example, is responsible 
for the spread of yellow fever, while 
another carries malaria to its victims. 
The insect sucks the blood of some one 
suffering with the disease, and later, by 
means of its bite, inoculates some one 
else with the germs which it absorbed 
with the blood of the sick person. So 
far as known only one species of 
mosquito carries the yellow fever, a 
different species bearing the germs of 
malaria. The yellow fever mosquito is 
found only in tropical or semi-tropical 
countries. 

Yellow Fever and Malaria. 


One may die of yellow fever in a 
northern locality, when the malady has 
been acquired in a warmer climate, but 
an epidemic of the disease is impossible 
where this species of mosquito is not 
native. It is also true that only by the 
bite of the malarial mosquito are the 
various forms of ague propagated. The 
great English physician who discovered 
the agency of the mosquito in distribut- 
ing the disease, passed a number of 
nights in a wire-screened hut in the 
Roman Campagna. It had been be- 
lieved that no one could spend a single 
night in that region without being at- 
tacked by Roman Fever, a most viru- 
lent form of malaria. Having excluded 
all mosquitos from his habitation, this 
physician lived there in complete im- 
munity. As a further test he carried 
with him to London a number of speci- 
mens of the malaria mosquito and there 
secured the consent of several persons 
to submit to being bitten by the in- 
sects. These were promptly attacked 
by Roman Fever. The knowledge of the 
fact that yellow fever and malaria are 
propagated only by means of the mos- 
quito has enabled the United States, by 
exterminating the insect in Panama, 
practically to eliminate yellow fever} 
and malaria in that region. A similar| 
great work had been previously accom- 
plished in Cuba by the medical corps of 
the United States Army. 


Fleas and the Bubonic Plague. | 
It is well understood that the bu-| 
bonic plague, which destroys hundreds | 
of thousands of lives yearly in Eastern | 
countries, is spread almost wholly by | 
fleas. These insects are borne to the | 
habitations and haunts of men by rats} 
which have themselves contracted the | 
disease, and the fleas, deserting the| 
rats for their human victims, transmit | 
the disease to the latter. It was an| 
eminent Japanese physician who made | 
this great discovery, and that thorough- | 
going people promptly excluded the poe 
bonic plague from their country by ex-| 
terminating the rat. | 
} 


Sleeping Sickness. 


It is a species of the tsetse fly which | 
by its bite transfers the germ of sleep- | 
ing sickness from a victim of the dis-| 
ease to other persons. This terrible | 
malady is practically always fatal, 
though some progress seems now to be 
making in the effort to discover a rem-| 
edy. Millions of people in Africa have | 
fallen victims to the disease, in recent | 
years, and its ravages are still extend- 
ing. Fortunately, the habitat of the fly 








is limited to the territory within a few 
miles of the lake or river. 
The Greatest Pest. 

We come now to another species of 
flYy (musca domestica)—the common 
house fly—which, in the dissemination 
of various diseases is, of all insects, 
the most formidable enemy of civilized 
man. The common fly is found wher- 
ever man exists, save in the arctic re- 
gions. It is. propagated in the litter of 
the stable and other offal and revels 
in every variety of filth. It carries the 
germs of disease upon its feet and 
wings. When it leaves the vault, the 
barnyard and the spittoon, it betakes 
itself to the kitchen and the dining- 
room. There it travels over the bread, 
the fruit and the vegetables, wipes its 
feet in the butter and bathes in the 
cream pitcher. From the offal of the 


street and the excreta of the sick room, ! 





it carries the germs of typhoid fever, | 
consumption and intestinal disease to! 
the kitchen and the pantry, the fruit | 
stand and the meat market, contami- | 


nating the food that we all must eat. | 


Typhoid fever is so largely disseminat- 
ed by this insect that by common con. 
sent it has been given the name of the 
Typhoid Fly. It is instrumental in de 
stroying more human lives every year 
than would be lost in a great battle. It 
is well known that it killed more Amer 
ican soldiers in the Spanish war than 
were smitten by Spanish bullets. 
The Remedy. 


How are we to exterminate the fly? | 


By educating the people and arousing 
public sentiment to such a pitch that 
the State will be forced to take the mat- 
ter in hand. Until boards of health 
and the State and municipal authorities 


adopt adequate measures to extinguish | 
the breeding places of the insect, flies | 


will abound. In the meantime we can 
protect ourselves in our own homes by 
excluding the insect therefrom, but we 
are less able to preserve our foods from 
contamination before they come into 
our possession. Much may be done in 
this way, however, by persistently re- 
fusing to patronize groceries and mar- 
kets to which flies are admitted. 


\ 


1860 51st Year 


Home Life 
Insurance 


Company 


of New York 


GEORGE E. IDE, President 


1911 


pO $25,025, 299.06 
Insurance reserve fund, 
ik 5445s benens oun $20,937,739.93 
Reserve for deferred 
dividends............ $2,292,947.00 
Reserve for all other 
contingencies........ $1,794,612. 1: 
Insurance in force, 


December, 3ist, 1910 
$100,214,968.00 


“As aresult of a thorough examination 
into the affairs of this Company, it is evident 
to your examiners that the business is being 
conducted in an efficient manner * * * with 
a view to obeying fully the law and with 
intention of dealing with the policy-holders 
justly."—Extract from Report of the 
New York State Examiners, Dec. 24. 
1910. 














WE KNOW 
IT’S WHAT YOU WANT 


OUR MEN 


GET BUSINESS 


Because our Policies 
are put up right and 
appeal to prospects 


WRITE TO 


HARTFORD LIFE 


HARTFORD, CONN. 








GEORGE STEVENSON, Jr., President 





The Great Western Life Insurance Company 
of Kansas City, Missouri 


JAMES CHAPELLE, Secretary and Treasurer 


Every Policy of This Company is Secured by the Full Legal Reserve 
Deposited With the Insurance Department of the State of Missouri 


Desirable general agencies for men with records as producers. Address the Company 








MEN OF 


CHAS. D. PEARCE, President 





A GIANT » ™ SOUTH 


Its Name Is A Synonym of Strength 


Operating under the Compulsory Reserve Deposit Law of the 
State of Kentucky 


CHARACTER AND ABILITY 
WANTED, TO WHOM WE CAN OFFER 
GOOD COMMISSIONS AND TERRITORY 


Citizens National Life Insurance Company 


LOUISVILLE, KY. 
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LIFE INSURANCE EXEMPT. 





Court Decides Against Creditors—Wife 
and Executors Get Proceeds 
of Policies. 





Judge Hough of the United States 
District Court at New York on Mon 
day gave a decision in the matter of 
the life insurance of Alfred M. Judson, 
Sr. partner in the firm of Judson & 
Judson, stock brokers, of 25 Broad 
street, who committed suicide on Janu- 
ary 4, which was claimed by both the 
trustee in bankruptcy and by the ex- 
ecutor of his estate. He carried five 
policies aggregating $41,000, of which 
$10,000 was void on account of suicide. 

One policy for $15,000 was payable 
to his wife and children, one of the 
children being Charles Y. Judson, the 
other partner in the firm, and his share 
was $3,766. Judge Hough decided that 
he was not entitled to the money. 
Three other policies for $16,000 were 
payable to the executor, administrator, 
or assigns of Alfred M. Judson, which 
were subject to loans of $2,790, and 


had a surrender value of $5,093. The 
trustee in bankruptcy received $9,483 
on the policies, which the executor 
claimed. Judge Hough decided in favor 
of the executor, and he may take an 
order for the return of the net proceeds 


of the unvoided policies, payable to the 
executor, viz., $8,675. 





New England in Connecticut, 





The Connecticut staff of the New Eng- 
land Mutual Life, Lee C. Robens, gen- 
cral agent, will hold its annual conven- 
tion at the Hartford Club, Hartford, on 
Friday of this week. The morning ses- 
sion will be held at 9.30, to be followed 
by luncheon at the Club at one o'clock, 
and the afternoon meeting will com- 
mence at 2,30. 

In addition to Mr. Robens and his cap- 
able field force, there will be present 
from the home office: J. A. Barbey, sec- 
retary; Dr. Edwin W. Dwight, medical 
director, and Frank T. Partridge, as- 
sistant superintendent of agencies, who 


will preside at the meetings. 
Mr. Robens reports a gratifying in- 
crease in the volume of business writ- 


ten by the Company in Connecticut from 
year to year, He has an aggressive or- 
ganization and is enthusiastic over the 
work of the district managers, C. F. 
Morway, of Hartford; F. D. Hastings, 
of Plainville; A. H. Osborne, of Water- 
Yury; E. L. Root, of Norwich, and H. F. 
Hamlin, of Bridgeport. 





Actuary of Indiana Insurance Dep't. 





W. H. O’Brien, Indiana Auditor of 
State, has announced the appointment, 
effective June 1, of Samuel L, Perrott 
of Indianapolis, as actuary in the In- 
surance Department to succeed John 
M. Ashby, who was retained from the 
administration of John C. Billheimer, 
whom O’Brien succeeded, until some 
important insurance examinations could 
be completed. Perrottt, whois manager 
of the Linton, Ind., light plant, has served 
a term in the Indianapolis city council, 
and as assistant city controller, several 
years ago, devised the system of mu- 
nicipal bookkeeping now in use there. 





Prudential’s Realty. 





The Prudential has increased its real- 
ty holdings on Broad street, Newark, 
by purchasing 14 feet of the property 
owned by the Essex county National 
Bank. It is stated that the purchase 
price was about $200,000, and that un- 
der the terms of the sale the bank may 
sell to the insurance company within 
the next sixty days the remaining forty- 
two feet of its property. In that case 
the price for the entire fifty-six feet is 
to be $750,000. The purchase brings 


The Prudential nearer the realization of 

its desire to own all the property on 

~nd “a between Bank and Academy 
ets. 








CUT stock salesmen. 
Men 


INVESTOR. 


UNION BUILDING, 





STOCK SALESMEN’S OPPORTUNITY 


THE UNIVERSAL SMOKE SEPARATING 
COMPANY of Syracuse, N. Y., 
opportunity for a few LIVE, UP-TO-DATE, CLEAN 





who CAN PRODUCE and have CLEAN 
RECORDS can connect with the above Company in the 
Sales Department on a proposition that is THOROUGH- 
LY HIGH CLASS and VERY PROFITABLE to the 


Apply with full particulars 


Universal Smoke Separating Co. 


P. $.—In answering this ‘‘ad’’ don’t say you can do things 


but give usa RECORD OF WHAT YOU HAVE DONE. 


has an exceptional 


SYRACUSE, N. Y. 











HOW A WISE MAN BUYS HIS INSURANCE 





An insurance expert can tell the 
moment he examines a man’s policies 
whether his insurance investments 
have been made wisely or in the “hit 
and miss” way adopted by 90 per cent, 
of those who buy insurance. 

The wise man gives careful consid- 
eration to the circumstances of his 
change of age in its bearing on the 
increased annual cost. This is very 
important. The difference of one day 
(representing the change of age) in 
the added cost of $10,000 insurance, 
computed at 6 per cent. for the period 
of a man’s expectancy, will average 
close to $600. 

Another common error—the average 
man buys insurance piecemeal—$5,)00 
or less at a time. In the future, at 
a higher rate, he is certain to increase 
his insurance. Experience proves that 
the earlier a man buys insurance the 
less will be the cost, even if he lives 
to be very old. Therefore, a man 
should buy the maximum amount he 
expects to carry the moment he is able 
to do so. This has a double advantage. 
The net yearly cost at the younger 
age is lower, while the constantly grow- 
ing cash value of the policy makes a 
very substantial reserve fund which 
may be drawn against in later years 
in time of emergency or need. In a 
few years the annual increase in the 
cash values under the best policies will 
equal, and often exceed, the policy- 
holder’s annual deposit. Thus the in- 
sured is building up a savings bank 
fund increasing each year by the entire 
amount invested. 

The absurdity of the idea that m- 
surance is an expense is clear when 
we consider that our best companies 
credit to the policies the full reserve, 
or a sum closely approximating it, year 
by year, and this sum is entirely at 
the disposal of the insured if he desires 
to borrow from the company. During 
the recent panic a great many mer- 
chants and bankers borrowed from 
$5,000 to $75,000 on their insurance at 
a time when money could not be ob- 
tained from the banks; and it is a 
matter of record that several large 
concerns were saved by the temporary 
use of this “hidden asset.” The story 
is told that a friend of the president 
of a large insurance company applied 
for a loan from the company on real 
estate and was refused on account of 
the money market. He had to have 
$35,000 within 24 hours or face bank- 
ruptey. The president of the company 
suggested that he look over his insur- 
ance policies; and to his surprise he 
found he could borrow a sum consider- 
ably in excess of his needs. This saved 
his fortune and his reputation. 

The sum total of all this may be 





expressed in a sentence: The man who 
procrastinates pays a round price for 
his delay. Aside from the fact that 
he may die without sufficient insurance, 
he may contract some physical weak- 
ness that will prevent him getting in- 
surance at any price. Also, from the 
investment standpoint, he puts off his 
purchase for a dearer market, at an 
older age, thus making the best returns 
impossible. 

There is no safer or surer way of 
Saving money than by investment in 
modern life insurance. Under 
policy forms every dollar invested 
must return either to the family or 
to the insured, and in addition thereto 
it is a silent savings bank account which 
can be drawn upon whenever cash is 
— needed.—_The New Eng- 
and. 





Reports a Gain. 





The Hartford Life reports a gain in 
new business for the first four months 
of 1911, as compared with the similar 
period of 1910. 
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THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 


MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best ible 
security, with a safe, 
equitable contract 





FINANCIAL STATEMENT 
Assets Jan. 1,1911 .... $54,422,643.60 
Liabilities............... 50,108,449.79 

‘ 4,314,193.81 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 








THE ACENCY 


OF THE 


RELIANCE LIFE 


IS PAYING FOR OVER 
ONE MILLION PER MONTH 





--- OF — 
Properly written and carefully selected 
business. No stock selling, board or re- 
insurance schemes. No contracts made by 
correspondence, A personal interview can 
be arranged for in most any state by 
addressing 


RELIANCE LIFE INSURANCE CO. 
PITTSBURGH, PENN’A. 











Company. 
in many fields. 


WILLIAM T. SMITH, Secretary 


WANTED 


INSURANCE SALESMEN, THE MONEY-MAKING KIND 
Our policy contracts contain features unequalled by any other 
They are real “sellers.” 


Openings of every kind 


UNITED STATES ANNUITY AND LIFE INSURANCE CO. 
1307 McCORMICK BLDG., CHICAGO, ILL. 











J. S. RICE 
President 





fireat Southern Life Insurance Company 


HOUSTON, TEXAS 


Insurance written first year over 


SIX MILLION DOLLARS 


ADMITTED ASSETS 
$1,038,051.16 


We want good men to represent a good 

| Company. Address 

|  O.S. CARLTON, Vice President 
**It is the Largest Company ever organ- 

zed in Texas and the most successful."’ 


Cc ial and Fi ial World 
New York, July 16, 1910 
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HINTS TO BUSINESS GETTERS. 


Edwin H, Fulton contri- 


The butes to the agency organ 
Insurance of the Hartford Life a 
Trust. “letter” adddressed to a 


new agent by a general 
agent which gives considerable informa- 
ion in the way of hints as to how to 
succeed in canvassing. It is headed 
‘The Insurance Trust,” and is as fol- 
lows: 
“To N. E. W. Agent, Esq., 

“At Your Own Town, U. S. A. 

‘My Dear Boy: 

“Your last call at the office impressed 
me with your serious intention of mak- 
ing a success as a life man. In reach- 
ing such a view-point you have taken 
strategic advantages of the situation. 
It is a strong yosition. The general who 
vets his fighting forces in the right posi- 
tion cannot well be defeated. 

“Another strong point about your per- 
sonality is your unswerving loyalty. No 
other company appeals to you because 
you feel there is no better insurance 
sold than your company gives. Fidelity 
cannot be over-estimated in this busi- 
ness. The whole force of your argument 
is founded upon it. It is infectious. Be 
loyal too to the institution of life insur- 
ance as such, speaking well always of all 
competition. 

“Regarding straight canvassing and 
the certain results gained by following 
this method, I want you to bear with 
a personal experience of mine, making 
your own deduction while I give you 
the simple facts. 

“About four years ago, I made a half 
day’s canvass at a nearby little hamlet 

-Valley Park—in my territory, and ap- 
pointed a doctor. In doing this I con- 
templated an occasional visit once or 
twice a month, as good train service 
and a low commuted rate, together with 
a manufacturing population of two thou- 
sand, looked good. 

“IT had never stopped there before, 
and I did not know a single person: At 
this late date, the Company has never 
had a claim there. Hence, you see any 
results must have been secured by per- 
sonal efforts. Carrying out my original 
idea, I have usually gone there for half 
day trips once or twice a month, and 
now have approximately $35,000 of 
splendid paying business out of about 
$50,000 written, with a few cases lapsed 
and the usual] rejections. I recall only 
two cases during these years that failed 
to pay, my losses having been compar- 
atively nothing. 

“Working on the same plan with my 
whole time, if the towns were together, 
Il could cover fifteen or twenty of the 
same size. The idea is not to go to a 
town and then leave it, but to go often, 
making friends and keeping them by 
honest, courteous methods. 

“I now have a circle of good clients 
who are giving me more new business 
all the time that no one else can write. 

“This is the kind of a ‘Trust’ you 
should believe in. It is the right kind 
of an Insurance Trust. Try it. 

“Yours truly, 
“Your General Agent.” 
_ * < 
Have you ever known a 

“Delivering man wh? was too bright, 

the Goods.” so “chock full’ of ideas 

for managing every other 
that he never got 
started in making a success of his own? 
We have met a number of them. We 
just parted company with one, after 
trying for a year to make a success of 
him as a District Manager. We knew 
he had ability to “make good,” but we 
underestimated his idea of his own im- 
portance “Swelled bead” interferes 
with the success and progress of many 
men. It is true that some are fitted by 
ability for better positions than they 
occupy, but how can they hope to be 
given positions of greater responsibility 
if they simply theorize and fail to make 
good in the work which has been én- 
trusted to them? The man who does 


person’s business 


well that which is given him to do is 
most likely to have opportunity to try 
bigger things. 


If he has ability, but 





simply spends his time admiring him- 
self and telling what he can do, instead 
of doing things and letting his work 
talk for him, he usually has to step 
aside to make room for a _ practical 
worker. We are more useful when we 
fully appreciate the fact that no one 
person is absolutely necessary; that the 
world will wag along at least as well 
after we are gone; that the man worth 
while is he who does his work well, no 
matter how modest his station in life; 
that the only man who need be 
ashamed is he who fails to do his best. 
The dreamer, the procrastinator, the 
theorizer is left behind in the race by 


the man who really works.—Federal 
Record. 
= t * 
Eight years ago we in- 
Possible sured a man down in 
Through North Carolina for $1,- 


Life Insurance. 500, 20-Payment Life, 

accumulation plan. Af- 
ter paying for five years he borrowed 
$138 on his policy at 5 per cent., and 
this is what he did with it, says Office 
and Field, published by the Hartford 
Life. 

To use his own words: “I have done 
£0 much with that little loan I can hard- 
ly realize how I have done it. I will 
try and tell you. With the $138 I bought 
a house and lot worth $800; and made 
first payment with the $138 and stopped 
$10 per month rent, and I have paid for 
my place, and now I have bought a little 
farm of 40 acres of land worth $1,000, 
and I borrowed $350 from the bank and 
gave security on my house and lot for 
the money. I[ have met all of my pay- 
ments up to the present time and now 
I have a family on my farm to furnish, 
so you see what I am up against. I 
am going to send you the interest on 
that loan anyway so as to keep that 
straight. O, yes! I forgot to say some- 
thing about what has been in my mind 
for a while. My boy is 15 years old! 
now, and as soon as he is old enough 
to take out a policy on his life, I want 
to take out all I can stand te pay for 
him, so it will be some benefit to him 
while he is young.” 





This man certainly has found out by 
personal experience the great value of 
life insurance. 

His policy will now allow of a loan 
of over $200, which will pay his current 
premium and interest on the entire loan, 
and there will be accumulations under 
the policy that will go far toward liqui- 
dating the loan at end of 20 years. 
Should he die the insurance would take 
care of his part-paid land purchases. 
And yet they tell us now and then that 
they can’t afford to pay for life insur- 
ance! Can’t you see that it is invest- 
ment, not expense? 





Business Satisfactory. 

Since assuming the vice-presidency of | 
the Missouri State Life John G. Hoyt, | 
accompanied by E. P. Melson, president, | 
has visited the greater number of rey 
agencies of the company and inspected 
personally many of the loans on the 
books of the institution, and has noth- 
ing but praise for what he saw on the 
trip. The investments are of the high- 
est class, showing that the best care 
was exercised in their selection. 

The agency staff is producing busi- 
ness at the rate of $1,000,000 per montana, 
or $12,000,000 a year, with possibilities 
for much larger results in the future. 


| 
| 








Honored Their President. 

The business of the Southern States 
Life of Atlanta for “President’s Day,” 
in honor of Wilmer L. Moore, president, 
was $257,250—not a bad day’s work. 

For the month of May the Company 
has set its figure at $900,000, this being 
three times the amount of business se 
cured during the “first May” in the 
Company’s history—May, 1906. 











PHOENIX MUTUAL CONVENTION. 

Continued from page 1.) 
of the N. A, L. U., Major Frank L. 
Wilcox, president of the Fidelity Trust 
Company of Hartford, the Rev. Dr. W. 
A. Bartlett of the Farmington Avenue 
Congregational Church and President 
Uriah Hills, Jr., of the Peekskill (N. 
Y.) Savings Bank, who at age 93, will 
speak for the policyholders of the Com- 
pany. 





Secretary of North American Life. 

W. P. Kent, one of the original or- 
ganizers of the North American Life of 
Newark, N. J., and its resident director 
at Trenton, has been elected secretary 
of the company succeeding F. E. 
Stevens, who resigned on Thursday of 
last week. 


.UNEXCELLED IN 
Favorable Mortality 
—AND— 
Economy of Management 


THE 
Provident Life 


AND Trust Company 


OF PHILADELPHIA 


Rates of Premium Extremely Low 
and stili further reduced by 
Annual Dividends. 














MICHIGAN 
STATE LIFE 


DETROIT 
FREDERIC APPS, President 


SALARY 


AND COMMISSION 
To TWO PERSONAL 
PRODUCERS 


IN 
OHIO or INDIANA 


ADDRESS: 


Howard C. Wade, Sup't of Agents 
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60th Anniversary Year 


THE 
BERKSHIRE 


Life Insurance Co. 
OF PITTSFIELD, MASS. 
WILLIAM D. WYMAN, President 


Desires to secure the services of a 
few more high class men of ability 
and experience. Its policies, issued 
under the Massachusetts non-forfeiture 
laws, are liberal 
every particular. 


and up-to-date in 





W. S. Weld, Supt. of Agencies 











Apply AT ONCE to 


THE FEDERAL LIFE desires a high grade, self-reliant 
man as Manager of its Cincinnati office with jurisdiction over 
adjoining territory in Ohio or Kentucky, or both. Liberal first 
year and CONTINUOUS renewal commissions. 


ISAAC MILLER HAMILTON, Presient, 


CHICAGO. 








Admitted Assets ‘ ° ‘ e 
Admitted Surplus Security to Policyholders, 
Total Insurance in Force 


American Central Life Insurance Co. 
INDIANAPOLIS, IND. 


Deposits with the State of Indiana as required by 
law nonspeculative securities in an amount exceed- 
ing the entire reserve liability to Policyholders. 


Energetic Agents desiring liberal contracts for territory should write today direct to the Company 


$2,462,709,47 
. 359,420.34 
. . 25,013,654.00 








Scranton Life Insurance Co. 


JAMES S. McANULTY, President 


HAS GOOD TERRITORY TO OFFER LIVE 
AGENTS WHO CAN MAKE GOOD 





Capital 
SURPLUS ............. 





Address WM. E. NAPIER, Secretary 
SCRANTON, PA. 


$808,557 00 
$383,875 00 
$300,000 00 
$81,563 OO 
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PAYMENT OF CLAIMS. 


Two assistants of The Prudential make 
interesting comments in the Company’s 
Weekly Record as to the advantages 
which emanate from the payment of 
claims. L. H. Keller, assistant at Ap- 
pleton, Wis., recites what may be ac- 
complished through tact and prompt- 
ness in setting claims and Assistant 
Schnekenburger of Orange N. J., tells 
of the importance of co-operation. We 
quote as follows: 


Tact and Promptness. 

Have we at all times in the past given 
due thought to the real significance of tact- 
fully and promptly paying claims? The ben- 
efit derived from such payment can best be 
realized if we let our minds drift back to 
the opening days of our Company’s history. 
‘The Prudential then was as a helpless babe 
and without apparent strength and power, 
though these qualities, so essential, were 
dormant, as in the child, and but needed the 
proper development. What branch of our 
work has aided so greatly in the upbuilding 
cf our beneficent organization as the prompt 
payment of claims? To-day the Prudential 
ean well be compared to a gigantic oak that 
has grown from a very small acorn. The 
seed was sown in the prompt payment of 
the early death claims, thus winning over 
to our cause those who had been bereft of 
their dear ones, the Prudential proving the 
truest of all friends, viz., a friend in the 
time of need, and a friend in need is surely 
a friend indeed. 

When death bas entered a home where 
there is Prudential insurance, the Company's 
representative calls and in his courteous man- 
ver express his sympathy and adds a word 
of comfort and good cheer. He is helpful, 
thoughtful, wherever possible, in matters not 
directly concerned with insurance affairs, 
and so wins the confidence and good-will of 
the family. He sees, of course, that the 
daim is promptly paid; just when most need- 
ed and appreciated. One result will be that 
relatives, friends and neighbors will feel a 
epecial interest in his company and be glad 
to be of service to him. 

Two instances I shall name (I could men- 
tion many more) where the prompf payment 
of a claim was especially belpful in our as- 
sistancy. In one case where we paid a claim 


on a little boy, my staff of men and myself 
wrote eighteen applications in the neighbor- 
hood. In another instance a mother carried 


a $200 policy on the Hfe of a son sixteen 
years of age, which policy she had repeated- 
ly threatened to lapse. When the death oc- 
curred, the amount of the policy was prompt- 
ly paid, and it brought a great change in 
the mind of the family. The mother now 
carries a $1,000 policy, two daughters have 
Industrial insurance, and a son-in-law has 
applied for a $2,000 policy. 

Here is shown the importance to the field 
man of persistently trying to prevent lapses. 

In the payment of claims we must ever be 
thoughtful and courteous and ready to offer 
a helpful hand. 

Importance of Co-Operation. 

The Prudential having established the 
principle of paying claims immediately on 
the receipt of the proofs of death, do you, 
Rrother Agent and Brother Assistant, realize 
how important it is for you to co-operate 
with the Company in adjusting and dispos- 
ing of a claim as quickly as possible? 

Our policyholders take out insurance for 
the purpose of having help in their time of 
need. When that time comes, why should 
not we (whose duty it is) lay aside all our 
other duties and help the bereaved ones to 
get as soon ag possible that to which they 
are entitled? 

The first clause in the Agent’s Instruction 
Book, relating to claims, reads that the agent 
should at once notify the superintendent or 
assistant superintendent of a claim. This 
does not mean this evening or to-morrow 
norning when he calls at the office, but it 
means what it says—‘“at once.” It means 
that he should leave his other work for the 
hour or so and do his duty toward helping 
the settlement of that claim at once. Claims 
do not oceur so frequently on any agent’s 
debit, but that when they do occur he should 
take the time to see that they are reported. 

The assistant, being next in turn, should 
not neglect his responsibility after he has 
been notified of a claim. He’ may have 
ninety-nine other duties to perform, but the 
most important one is to adjust this claim 
ait once. Having called upon the claimant, 
he should give all the assistance in his 
Pov complete the proofs of death with as 
little annoyance as possible, and, when the 
papers are ready, scrutinize them carefully, 
complying with the rules in the Manual of 
petructions, so as to avoid all unnecessary 
delays 

When the check is received in the office 
for the payment of the claim, do not fail 
to deliver it at once. A few hours’ delay 
may mean more sorrow and distress to the 
bereaved family than we can realize. How 
often have we told them that a few dollars 
in the hour of need is worth more to them 
than double the amount at any other time 

ractice what you preach—bring the relief 
at the quickest possible hour. 

What a satisfaction it is, after the claim 
has been settled, to know that you have 
done your duty. What will it not mean to 
you when you are sent to the friends and 
relatives of the claimant and are told by 
them that the claimant said he had received 










check from the Prudential a few hours after 
the proofs of death were completed and that 
Agent Smith uaod Assistant Brown ‘were 
sc thoughtful and attentive to me in my 
time of trial.” 

Are you wise, Brother Agent and Brother 
Assistant? Do you realize what this meang 
to the claimant, to you and to the Com- 
pany which first established the principle of 
paying all claims immediately upon receipt 
of the proofs of death? 

It means to you, at any rate, more new 
business. 





AVERAGE $1,550 IN TEN DAYS. 





During a ten day effort, April 17 to 
28, the Field Force, at the suggestion 
of 2nd Vice-President Wm. A. Bennett, 
of the Equitable Life of Washington, 
gave a demonstration of their ability to 
produce Ordinary and to show their 
appreciation of the instruction and ed- 
ucational work which had been going | 
on since the first of the year. 

The result was that they proved their 
right to membership in the company’s 
club of “Progressive Efficients” by pro- 
ducing an average of $1,560, for every 
member of the field force including 
superintendents and assistants. 

The Industrial records made during 
the month are far ahead of any pre- 
ceding month of the year and are well 
up With the “High-Water Mark” pre-| 
viously established. Collections showed | 
improvement and in most instances 
were up to the standard, with a goodly 
number with 100 per cent, and over. 








Concentration. 
a i 

The man who accomplishes the most, | 
usually has a broad knowledge of the | 
history and present practices of the | 
business in which he is engaged, but | 
he must also be able to think exhaus- | 
tively on one small feature of his work 
at times, and to the absolute exclusion 
of everything else. 

Some men with small knowledge of 
a business get along fairly well because 
they are able to apply, in a practical 
way, every bit of information they 
possess. How much faster they would 
go ahead if, combined with their natural 
ability, they had a technical under- 
standing. However, the man who cap 
apply his knowledge has the advantage 
every time over the man who can not. 
There are any number of cases of men 
possessed of much insight into their 
own business as well as being generally 
well informed, who are not able to con- 
centrate their thoughts and efforts on 
any one particular instance, and, as 
might be the case with an insurance 
agent, reduce them to a signed applica- 
tion for Ordinary insurance. 

In planning just how a certain pro 
posed applicant is to be shown why it 
is to his advantage to secure the con- 
tract considered best in his case, study 
that particular contract hard, so that 
you can tell him anything he wishes 
to know about it. Do not let anything 
distract you from the matter in hand, 
even if you have to shut yourself up 
in a room alone while it is necessary 
to master the fine points of the con- 
tract and your plan of presentation. 

“Concentration” and ‘power’ are 
nearly synonymous terms. 

A man endowed with but moderate 
ability may accomplish wonderful things 
by close application. 

We hear a man say he has so many 
things on his mind he doesn’t know 
what to do first. This is a bad con- 
dition to be in or, rather, to remain in. 
In such a case, a quick decision should 
be made and all’ the energy brought to 
bear on the most important matter be- 
fore us until it is disposed of. Don’t 
worry about any of your other troubles 
in the meantime; blot them out. 

The only way that small bodies of 
soldiers have been able, during great 
wars, to put to rout many times their 
number was to concentrate every ounce 
of mental and physical power that they 
possessed. The same tactics, at least 
so far as the mental effort is concerned, 
may be employed by a Prudential agent 
when in competition —E. W. C. in the 
Prudential Record. 
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Metropolitan Life 
Lnsurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


‘Of the People 
The Company By the People 
For the People 


The Daily Average of the Company’s 
Business during 1910 was: 
507 per day in Number of Claims Paid. 


6,163 per day in Number of Policies 
Issued and Revived. 


$1,428, 738,00 per day in New Insurance 
Issued and Revived. 

$212,733.23 per day in Payments to 
Policyholders and Addition to Re- 
serve. 


$121,717.71 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 
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J. G. WALKER. President 
T. WM. PEMBERTON, Ist Vice-President W. L. T. ROGERSON, 2nd Vice-President 
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ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 


Home Office, Richmond, Virginia 
THE OLDEST Southern Life Insurance Company: 
THE LARGEST AND STRONGEST Southern Life Insurance Company 
THE PIONEER Southern Industrial Life Insurance Company 
Its Policies are clear and definite in their provisions, and their values are absolutely 
guaranteed, 
Assets December 31, 1910... op eccesecesccccesoccccsee 
Liabilities December 31, 1910 , 
Insurance in Force December 31, 1910 . : 
Total Payments to Policyholders since Organization. 


$6,338 576.82 
5,106,996.02 
72,440,374.00 
10,786,598 97 








INDUSTRIAL INSURANCE 








CUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, offers a splendid opportunity for a few additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


H. POLLMAN EVANS, President Head Office, TORONTO 





Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most l*beral Industrial Policy 


ROME INSURANCE COMPANY 
ROME, GA, 


J. C. PORTER, Vice-Pres. and Manager 
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GEORGIA AND ALABAMA 
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UNDERWRITERS AGENCIES. , 





Underwriters agencies, the promotion 
of which has been so popular of late, 
promises speedily to become an active 
issue in fire insurance circles, company 
officials and local agents alike being 
concerned in the outcome. At the pres- 
ent time the number of prominent com 
panies without these attachments, are 
decidedly in the minority, and the 
strong probabilities are that within a 
short time the ranks of the “agencies” 
will be considerably augmented rather 
than reduced. 

The only excuse offered for the 
creation of an underwriters agency is 
that it affords an additional avenue for 
premium getting, few of the organiza- 
tions boasting the same local represen- 
tatives as the parent company. 

The tendency to launch out, note 


worthy some months ago, became very 
pronounced when the Eastern Union 
declared for sole agencies in the terri 
tory under its control, and company 
members, compelled under the new reg- 
ulations to drop dual or multiple agency 
connections in Buffalo and Baltimore, 
for example, do not relish the prompt 
appointment of such representatives as 
agents for newly formed underwriters 
agencies. 

Of course many company executives 
justify the launching of “annexes” by 


the fact that the New York Underwrit- 
ers Agency of the Hartford Fire Ipsur- 
ance Company enjoys all the privilege 
of a separate corporate entity, and so 
long as this concession is granted the 
Hartford they must be allowed a simi 
lar right. 5 

Whatever the present status of the 
New York Underwriters Agency, in its 
inception back in the early sixties, and 
for a considerable time thereafter, it 
operated in a field that was not touched 
by its membership companies direct, 
and thereby avoided dual agency rep- 
This condition, of course, 
does not apply to-day, the agency work- 
ing the same field as does the owner- 
ship company, the Hartford. Again; 
the New York Underwriters Agency 
and the Philadelphia Underwriters, 
each employ separate and complete 
office and field staffs, and some local 
boards draw the distinction between 
the two organizations named and all 


resentation. 


other “annexes” in that way. The New 
York Fire Insurance Exchange, how 
ever, stands squarely against admitting 
“underwriters agencies,” the only ex- 
ception to this inflexible rule being the 
New York Underwriters Agency, which 
was in successful operation when the 
Exchange was formed. 

Local agents see in the steady pro- 
motion of agency annexes a distinct 
violation of the sole agency pledge. 
while company executives without such 
appendages, recognize that their exist- 
ence gives a distinct advantage to com- 
petitors. The State insurance officials, 
too, are interested in the question, and 
are understood to be casting about as 
to how it should be dealt with. Alto- 
gether the matter of underwriters agea- 
cies is a thoroughly live one just now, 
and is bound to be prominent in the 
fire insurance limelight for some little 
time 





THE BASIS OF STRENGTH. 


In our issue of this week appears a 
contributed article entitled ‘“‘The Meas- 
ure of Safety,” which sets forth the 
assets and surplus—unassigned funds— 
of some 30 life insurance companies, 
giving the ratio of the latter as indicat- 
ing the strength of the institutions. A 
glance at the tabulation will show to 
the unbiased mind that the conclusions 
arrived at are misleading even though 
accurately figured. 





Among the five lowest in percentage 
are included the following four com- 
panies: Northwestern Mutual Life, 
Mutual Life, New York Life and the 
Equitable. If these companies are not 
typical of strength, it would be hard to 
find any, and yet if judged by the stand- 
ard of “ratios” they must take low rank. 
The fact of the matter is that ratios 
signify but little. Surplus, as an evi- 
dence of strength, can only be taken 
from the size of it, i. e., amount rather 
than ratio. 

Speaking of this in our issue of De- 
cember 15, 1910, we said: 

In discussing the misleading char- 
acter of the ratio of reserve to Insur- 
ance in force, in our issue of Novem- 
ber 17, we make the following state- 
ment: “The strength of a bank or 
life insurance company is measured 
by its surplus, or the amount of funds 
which it holds in excess of deposits 
and other liabilities.” Criticising 
this statement, a correspondent calls 
attention to the fact that the ratio of 
surplus to liabilities is itself of the 
most misleading character. In this 
our correspondent is quite correct, 
but by a perusal of our article he 
will note that we did not refer to the 
ratio of surplus to liabilities, but to 
the amount of surplus held. It makes 
a world of difference. For example, 
one of the most prominent com- 
panies in the land, one whose 
strength and safety the veriest 
dreamer would not question for an 
instant, has a clear surplus over all 
liabilities—according to the Pocket 
Index—of $5,803,485, and yet its ra- 
tio of surplus to liabilities is only 2% 
per cent. On the other hand, an- 
other company, according to the 
same publication, has a surplus of 
only $128,521, but its ratio of surplus 
to liabilities is 233 per cent. Without 
doubt the latter company is safe and 
solvent, and yet a reckless, inefficient 
or corrupt management might easily 
dissipate a surplus of only $128,521 
and so bankrupt the company before 
detection could interfere, while such 
a result in the case of a surplus of 
nearly $6,000,000, in these days of 
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SOLONS HURRY BILLS THROUGH. 





Reinsurance and Anti-Twisting Meas- 
ures Passed by Assembly—O’Con- 
nor Still Howling. 





Albany, May 16.—During the past 
week the bill to place fraternal benfici- 
ary societies under the jurisdiction of 
the superintendent of insurance passed 
both houses. The Senate bill, however, 
was recently amended by making it ap- 
ply to contracts which may “hereafter” 
be made. 


The Senate passed the bill of Senator 
Ormrod making it unlawful for any in- 
surance company to insure the life of 
any person without the consent of the 
insured or to insure the life of any 
minor without the written consent of 
the parents or guardians. The penalty 
is a fine of $1,000, and any officer, agent 
or subordinate of any company, respon- 
sible for such act is guilty of a felony 
punishable by an imprisonment of not 
less than five or more than ten years. 

The following three Hoey department 
bills were passed in the Assembly this 
week: Prohibiting rebating and dis- 
crimination in relation to premiums 
paid for insurance; the anti-twisting 
bill to prevent insurance agents from 
making misleading representations con- 
cerning or incomplete comparison of 
life insurance policies in order to in- 
duce a policyholder to exchange his 
policy for that of another company, and 
the bill to permit the reinsurance of in- 
surance companies, which have an out- 
standing business of not more than 
$250,000,000. This amount has been 
considerably raised from the figure ori- 
ginally in the bill. The measure would 
permit a participating company to take 
over the business of a non-participating 
company in financial difficulties or vice 
versa, removing the present restriction. 





Lemert’s Company Grows. 





Governor Harmon, Attorney General 
Hogan and Superintendent of Insurance 
Moore of Ohio on Monday approved the 
contract by which the Ohio National 
Life of Cincinnati re-insures over 700 
policyholders of the Ohio Mutual Life 
of Cincinnati, and by that act adds $1,- 
500,000 to its total of insurance out- 
standing, raising it to $3,000,000. 





Wili Associate With Continental Assur- 
ance Company. 





Ernst G. Timme, assistant actuary of 
the Northwestern National Life, of Min- 
neapolis, and acting actuary of the Com- 
pany since the retirement, has resigned 
the position to connect with the Con- 
tinental Assurance Company, of Chi- 
cago, the life insurance annex of the 
Continental Casualty Company. 





W. H. McManus, for the past fourteen 
years with the Pittsburg Agency of the 
Equitable Life, has been appointed 
superintendent of agents of the Society 
for the State of West Virginia, which 
territory is under the supervision of 
Manager Thomas B. Sweeney. 


rigid supervision, would be well nigh 
inconceivable. Certainly no one 
would be so absurd as to claim that 
the second company, notwithstanding 
its ratio of surplus to liabilities of 233 
per cent., is a stronger company than 
the one first mentioned, with its 
smaller ratio of 2% per cent., but 
with nearly fifty times the margin of 
surplus in excess of all liabilities. 
Another element of strength in a life 
insurance institution Is that of man- 
agement. A company may form with 
a half million capital and a like amount 
of surplus, and yet have a management 
which, if allowed to go on uninter- 
rupted would quickly fritter the as- 
sumed strength away. 








OF PERSONAL INTEREST 











A. M. Johnson, president of the Na- 
tional Life of U. S. A. of Chicago, has 
addressed a letter to the policyholders 
of the Company urging support of the 
movement to establish a Department of 
Public Health in the Federal Govern- 
ment. He says, “Health is the greatest 
asset * * * public health the founda- 
tion of National wealth and happiness.” 
He calls attention to the fact that the 
“State has spent more for the wellfare 
of its cattle and swine than it has for 
the health of its citizens;” noting, the 
estimation that under proper conditions 
the average life could be lengthened 
fourteen years. 





As president of the Detroit Confer- 
ence, C, H. Boyer, United States Indus- 
trial Manager of the General Accident, 
has worked unselfishly for the advance- 
ment of the organization. A request 
for news matter will invariably bring 
in the way of a response something 
relative to the Conference, but little 
if anything concerning the General. Yet 
few men are able to show greater re- 
sults from their labors than Mr. Boyer 
He has made his branch an important 
factor in the affairs of the corporation 
with which he is identified and won 
for himself a place with the leaders in 
the casualty field. 





Yesterday the elevator men of the 
Mutual Life’s home office building 
blossomed out in new summer uni- 
forms. Although the Mutual Life build- 
ing was one of the sights of New York 
long before skyscrapers began to pierce 
the atmosphere hereabouts, it is still 
one of the biggest buildings on Manhat- 
tan Island and covers more ground 
space than any other office structure in 
the financial district. There are eleva- 
tors tucked away in all corners of the 
great building, and outfitting the ele 
vator men is some contract in itself, 
for there are half-a-hundred of them. 
The Mutual’s building employes are a 
well organized body of men and they 
are graded according to seniority of ser- 
vice. Appropriately, their new un! 
forms are of the military blouse style, 
with standing collar, and service stripes 
of gold for five-year periods. The cap 
is the regulation army cap with drop 
vizor. That the Mutual is a good mas- 
ter is shown by the number of men 
whose sleeves are decorated with ser- 
vice stripes, not to mention the gray 
heads and the faces that have been 
familiar ones about the corridors of the 
Mutual Life building for a quarter of a 
century. 





“Mother's Day”—the very name finds 
a response in every heart—bids fair to 
become one of the most popular of the 
year. It is celebrated on the second 
Sunday of May by the wearing of a 
white carnation. It may be interesting 
to the insurance fraternity to know 
that the suggestion originated with 
Miss Anna Jarvis, for many vears in 
charge of the literary department of 
the Fidelity Mutual Life. 





Thoroughly deserved good fortune 
continues to attend Claude G. Bryan, re- 
cently general manager of the Pruden- 
tial Casualty Company of Indianapolis, 
and prior thereto an executive officer of 
the American branch of the Ocean Ac- 
cident & Guarantee Corporation. Since 
leaving this country Mr. Bryan has 
made an excellent banking connection 
in London, and now cards are being re- 
ceived announcing his marriage to Miss 
Annette, niece of Lord and Lady Fur- 
ness, which happy event is to take 
place at St. Mark’s Church, London, on 
the 25th inst. 

A scholar, keen business man and 
thorough gentleman, Mr. Bryan has 4 
wide circle of friends in the United 
States, each of whom join in wishing 
him the largest measure of happiness 
during his wedded life. 
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~ SEPARATION IN THE WEST. 





Enforcement of the Regulation Bearing 
Hard Upon the Small Non-Union 
Companies. 

Accessions to the membership of the 
Western Union may be looked for at an 
early date, a number of small institu- 
sions appreciating that under existing 
conditions they are being ground be- 
tween the upper and the nether mill- 
stone, and are anxious to escape com- 

plete ‘annihilation. 

Coincident with the promulgation of 
its graded commission plan, the West- 
ern Union adopted a separation rule, 
and it is to the enforcement of this 
measure that the present plight of a 
number of non-Union companies is due. 

Separation resulted in closing the 
doors of many agencies to non-Union 
offices, and forced the latter to asso- 
ciate together. Of the latter class the 
business of an agency naturally gravi- 
tated to such representative institutions 
as the Germania, Connecticut and Fire- 
mans, the little fellows being sharply 
discriminated against unless they ma- 
terially increased commissions. 

If the strife between Union and non- 
Union offices was keen during the peri- 
od of mixed agencies, it has grown in 
intensity now that the non-Union com- 
panies are in a group apart. So vigor- 
vus did competition become that the 
beter grade non-Union offices, alarmed 
at the ever-growing expense element, 
formed an association a couple of years 
ago, and succeeded in so far as they 
were concerned, in checking the de- 
moralizing tendency. 

But with certain companies the only 
known method of getting business is 
by outbidding the market, and too 
liberal indulgence in this practice is 
bringing more than one office face to 
face with a shrinking surplus and a 
heavily increasing liability, hence the 
recent inquiries as to qualifications nec- 
essary for membership in the Western 
Union 





“PENNY WISE—POUND FOOLISH.” 





Comptroller of Pittsburg Favors City’s 
Carrying Its Own Fire 
Insurance. 





Comptroller Morrow, of Pittsburgh, 
believes in municipal fire insurance, 
and states that he will advocate such a 
departure in his forthcoming report. 

Policies covering on fire engine houses 
and police stations now running will be 
dropped as fast as they expire, the au- 
thorities maintaining that in view of 
the long immunity of such properties 
from fire damage, the payment of prem- 
jums was a useless expense. 

If the powers that be can guaranty 
continuance of the immunity from fire 
that has been the portion of the protec- 
tive stations thus far, their plan for 
economy might be approved, although 


due allowance should be made for the 
support given Pittsburgli’s credit by the 
fact that the municipal buildings are 
all insured against the damage wrought 
by fire. 

In the absence of such guarantee 
though, the plan to dispense with fire 
insurance is decidedly “penny wise and 
pound foolish.” 





SOUTHEASTERN UND’RS ASS’N 
Annual Gathering of the Organization in 
Session at Washington, D. C.— 
Specials Barred. 





The opening session of the annual 
meeting of the Southeastern Underwrit- 
ers Association was held at the New 
Williard Hotel, Washington, D. C., yes- 
terday, and ihe proceedings will con- 
tinue through to-day. 

Under the new regulation confining 
representation to executive officers, spe- 
cial agents, who in former years were 
present at the meetings in large num- 
bers, are now conspicuous by their 
absence. 

At the gatherings of the Association 
that have taken place for some time 
past, the liveliest subject of debate has 
been that of agents’ commissions. Now 
that this question has been disposed of 
and the Southerners granted what they 
so long clamored for, i. e., to be placed 
on a basis of equality with that of their 
Northern brethern, the present meeting 
of the organization is not likely to be 
anything like as lively as those former- 
ly held. 

W. R. Prescott, associate Southern 
manager of the Hartford, the present 
president of the Association, will likely 
be re-elected to the office. 





Field Arrangements of Newark Fire. 





In acquainting the field force of the 
Newark Fire, of New Jersey, with the 
advancement of Thomas L, Farquhar to 
the agency superintendency, Secretary 
Henry says Mr. Farquhar will be suc- 
ceeded as special agent in the New 
York suburban field by Frank T. Mc- 
Bride, for the past ten years in charge 
of the home State. The vacancy in 
Pennsylvania, which field Mr. Farquhar 
also covered, has not yet been filled. 
Meantime agents in the Keystone State 
are asked to communicate direct with 
the home office, concerning all matters 
demanding prompt attention. 





Organized to Fight Fires in Mich. 

In an effort to reduce the fire loss of 
the Peninsular State, an organization 
called the Michigan State Protective As- 
sociation has been formed by the local 
fire underwriters. 





Thomas P. Brophy, for the past four 
years assistant fire marshal, was on 
Thursday last appointed fire marshal 
for the Boroughs of Brooklyn and 








~ BOWSER 


FIRE PROOF OIL STORAGE 


It is most important in the construction of your buildings to 
make proper arrangements for the safe storage of your oils and 
volatiles. 

The Bowser Systems comply with city ordinances and procure 
the measure of safety prescribed by the National Board of Fire 
Underwriters. 

118 Bowser tanks went through the San Francisco fire—not 
one exploded. 

When you are ready to take up the matter of oil or gasolene 
storage just drop a card for our Booklet No. 80. It’s full of-infor- 
mation and Free. 


§. F. BOWSER & CO., INC., FT. WAYNE, IND. 


CHICAGO ATLANTA 
TORONTO 
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MINNEAPOLIS 
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Fire Extinguisher 
SAFE—RELIABLE—INEXPENSIVE 


NO FREEZING 
NO WATER DAMAGE 
NO UP-KEEP EXPENSE 
WOMAN OR CHILD CAN OPERATE 


Our one quart brass and nickel fire extin- 
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guishers are included ‘in the lists of approved 
fire appliances issued by the National Board 
of Fire Underwriters. 


“WE Inspection Label 


Your assured need “Pyrene” in their homes, 








stores, factories, automobiles and motor boats. 


WRITE TODAY for agent’s 
lists and descriptive booklet. 


discounts, price 


Pyrene Manufacturing Co. 


410 East 32nd Street, NEW YORK CITY 
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San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by read 
office in Liverpool 





Surplus, c a 
Losses Paid by Chicago Fire, 1871 
Losses Pald by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 





U.S. Gash Assets, Dec. 31, 1910 $13,745,408.53 
5,155,974.57 
3,239,491.00 
1,427,290.00 
1,051,543.00 
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Members of Merchants and Manufac- 
turers Association to Investigate 
the General Question. 





With a view to determining whether 
in its opinion the fire insurance rates 
of Baltimore are equitable, the Mer- 
chants and Manufacturers Association 
of the city has addressed the following 
communication to each of its members: 

“This Association is now conducting 
an investigation into the fire insurance 
rates in force in Baltimore city and 
vicinity with a view to determining 
whether such rates are or are not un- 
reasonable and discriminatory and 
whether or not the system of determin- 
ing risks and rating building is a fair 
and proper one. This matter is being 
given the close and careful considera- 
tion that its importance deserves and 
the committee in charge of the investi- 
gation is accumulating all the informa- 
tion bearing upon the subject that can 
be secured. 

“The.work of the committee will be 
greatly facilitated if each member of 
the Association will, as promptly as pos- 
sible, answer and return to the secre- 
tary the questions herewith inclosed. 

“In this work the Association is co- 
cperating with A. Page Boyce, of A. 
Page Boyce & Co., insurance brokers, 
of this city, and Mr. Boyce expects to 
call upon you to explain personally 
some of the questions now under in- 
vestigation. 

_ > 

“1. Please give your name. 

“2 What kinds of fire insurance do 
you carry, including not only business 
risks, but those on dwelling houses, 
household furniture, automobiles, etc.? 

“3. What is the location of the prop- 
erty referred to in the above answer? 

“4. What rate of premiums do you 
pay on above, specifying whether for 
one, three or five years? 

“5. Were any of your risks written by 
outside companies or agents, and, if so, 
which of the aforementioned risks? 

“6. How long have you been paying 
the above rates? 

“7. Were the previous rates paid by 
you higher or lower than the present 
ones? 

“8 Have you any special criticisms 
to make in reference to the question of 
tire insurance in Baltimore and vicin- 
ity?” 





Home Office Changes of Springfield 
F. & M. 





At a meeting of the directors of the 
Springfield F. & M., held last Monday 
afternoon, Prioleau Ellis of Atlanta, 
Ga., and E. H. Hildreth of Springfield, 
Mass., were elected assistant secretaries 
of the company. 

The recent death of General Agent 
Whyte, who supervised the business of 
a portion of the southern field, necessi- 
tated the company’s making some pro- 
vision for the carrying on the work 
formerly in Mr. Whyte’s charge, and 
believing that it would be desirable to 
secure the services of a southern man 
for the position, the management se- 
lected Mr. Ellis as the supervisor of 
the southern business for that territory 
extending from Virginia to Louisiana. 

Mr. Ellis began his insurance career 
in 1889 as a clerk in the office of the 
United Underwriters, and when that 
company was merged with the Atlanta 
Home in 1893 was made chief clerk for 
the southern field. In 1896 he was ap- 
pointed special agent for the same ter- 
ritory for the Aetna and has served in 
that capacity for fifteen years. He is 
the son of Judge Ellis of Atlanta, Ga., 
and a member of one of the oldest and 
most highly respected families 6f the 
State. 

E. H. Hildreth, who for a number of 
years past has been special agent for 
the Springfield in Western New Eng- 
land, is well known and popular with 
his associates, and will receive the con- 
gratulations of a host of friends on his 





promotion. He first became associated 
with the Springfield in 1887 and was 
appointed a special agent in 1894. He 
is a member of the New England In- 
surance Exchange, chairman of several 
important committees, and an insur- 
ance man of experience and ability.— 
“The Standard.” 





“The Prevention of Fire.” 





At the most recent meeting of the 
Rochester (N. Y.) Board of Fire Under- 








writers, the subjoined resolutions were 
unanimously adopted: 

Whereas, The Rochester Chamber of 
Commerce, has recently issued a pam. | 
phlet of the subject of “The Prevention 
of Fire,” which is probably the most 
comprehensive and intelligent presen- 
tation on the subject that has ever been 
issued, and 

Whereas, It is the intention of the | 
Chamber of Commerce to give said | 
pamphlet gratuitous and wide distribu- 
tion for the praiseworthy purpose of 
trying to prevent fires and thereby re- 
duce the fire waste in our city and 
country, and 

Whereas, The pamphlet has been so 
efficiently prepared that it will apply 
equally well in all other cities, and 

Whereas, The advice in said pam- 
phlet will appeal more strongly to prop- 
erty owners, coming voluntarily from 
the Chamber of Commerce, than it 
would if urged by an insurance associa- 
tion, whose motive might be misunder- 
stood, therefore be it, 

Resolved, That the Rochester Board 
of Underwriters heartily commends this 
action of the Chamber of Commerce of- 
ficials and assured them of our high 
and sincere appreciation of it, also 

Resolved, That a copy of this resolu- 
tion be sent to Mr. Albert B. Eastwood, 
president of the Chamber of Commerce 
and to each of our daily papers, also, 

Resoived, That a copy of both resolu- 
tion and pamphlet be sent to each of 
the prominent insurance papers and 
journals, and that a copy of the pam- 
phlet be sent to each of our companies. 


| 








Death of Walter Morris. 





The death of Walter Morris, a well 
known local agent of Pittsburg, on 
Wednesday of last week, removed a 
popular and progressive underwriter. 
Commencing as a bookkeeper with the 
Allemannia Fire of Pittsburg, Mr. Mor- 
ris acquired a knowledge of the busi- 
ness which qualified him to accept and 
give a good account of himself as secre- 
tary and underwriter of the old Citi- 
zens Insurance Company. 

Following retirement to the local 
agency ranks he was elected secretary 
of the old Armenia, which position he 
held when that company reinsured in| 
the Westchester, the latter institution 
making Mr. Morris its local manager. 
This post he held for some ten years, 
or more, and has rendered a good ac- 
count of his stewardship. 

Mr. Morris, though well beyond the 
60 mark, was ambitious and aggressive, 
and his death, due to nephritis, came as 
a surprise to many friends. 

For many years he has had asso- 
ciated with him his two sons, Walter 
and Charles, who are well qualified to| 
continue the agency. 








With Fred. S. James & Co., United 
States Managers. 





William T. Betts, for many years 
special agent of the Ben Franklin in 
the Middle States, has resigned to ac- 
cept a similar position with Fred. S. 
James & Co., United States Managers 
of the General Fire Assurance Co. of 
Paris, making his headquarters at Lock 
Haven, Pa. Mr. Betts is well and 
favorably known to the field men and 
agents in his territory, and his thor- 
ough knowledge of the Middle States 
will be useful in his new connection. 

HH. C. Chase, who has covered Penn- 
sylvania for the General Fire, has been 
transferred to New England, where he 
will make his headquarters at New 
Haven. 











R. W. ALEXANDER, Sec. 
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CHARLES TOWN, WEST VIRGINIA 


Cash Capital $300,000.00 Surplus to Policyholders $438,860.21 


FOR AGENCIES IN NEW YORK, NEW JERSEY and PENNSYLVANIA, 








Apply to HARRY W. BIRCHARD, Special Ageat, ELMIRA, N. Y., or HOME OFFICE 





THE SCRANTON FIRE INSURANCE COMPANY 


SCRANTON, PA. 
«NOT THE OLDEST—NOT THE LARGEST—JUST AS GOOD” 





Agency Connection Solicited Where Not Represented 











LECITIMATE SURPLUS LINES 


Extra facilities for Local Agents 
The Yorkshire Insurance Company, Ltd. 
OF YORK, ENGLAND 
FRANK & DuBOIS, U. S. Correspondents, 47 William St., New York 


Authority to adjust and pay all Losses, and Power of Attorney to accept service 
of legal process. / 
Funds held on deposit in New York banks for protection of American policy-holders. 











CALIFORNIA INSURANCE CO. 
OF SAN FRANCISCO, CALIFORNIA 
New York Standard Statement, Jan. 1, 1910 

CAPITAL ae ee $400,000 

All Liabilities, including Reserve - 563,113 

Total Assets - - - - 1,125,418 

SURPLUS to Policy Holders - 562,305 


This Company has a record unequaled in the 
history of the Insurance business 
FRANH C. STURTEVANT 
MANAGER EASTERN DEPARTMENT 
FOURTH AND WALNUT STREETS, PHILADELPHIA 





CONFLAGRATION PROOF 








INCORPORATED 1804 
THE UNION (Fire) INSURANCE COMPANY 
PHILADELPHIA, PA. 
STATEMENT JANUARY ist, 1911 


Total Assets............---.-..----- $894,980 


Surplus to Policyholders.......-..........--++++++......$251,992 





J. Henry Scattergood, President. M. J. Nowlan, Vice-President. E. R. Dannels, Sec.-Treas. 
Jas. J. Leyden, Asst.-Secretary. J. G. Maconachy, Sup’t of Agencies 

















Surplus Lines London Lloyds 
(Guaranteed Underwriters Only 


We can furnish you two policies covering up to $60,000 on a single risk 
in seventeen (17) syndicates composed of 116 guaranteed names of 
London Lloyds Underwriters that accept American fire business through 
our office. Immediate binders given ; 10% commission paid. If you are 
short of insurance send us full information, including list of the principal 
represented companies and amounts they carry. 


We invite your patronage and promise careful attention to your 
interest. 


MARSH & McLENNAN 


Chicago Office, 159 La Salle St. 


New York Office, 54 William St. 
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THE EASTERN UNDERWRITER 








AGENTS’ QUALIFICATIONS 


THEIR KNOWLEDGE OF CONTRACT 








Companies Frequently Pay Claims 
Where They Are Not Legally 
Liable. 





That the vast majority of the fire 
insurance companies of the country fre- 
uently pay losses, where if they cared 
to stand squarely upon conditions of 
their policies they would not need to, 
is a matter of common knowledge in 
the business, though unfortunately the 
contrary opinion obtains more or less 
in the commercial world. 

In a very sensibly written article 
upon the general subject of local fire 
insurance agents and their relation to 
the property-owners, appearing in the 
“Newark News” the following occurs: 

“It is the aim of the companies to so 
systematize the business that the agency 
end can be handled successfully so far 
as the companies are concerned; that 
is, profitably to them, by agents who 
do not understand the contract that 
they issue,” he said. 

“But few persons are able to under- 
stand the insurance contract, and, there- 
fore, are forced to depend upon the 
statements of the broker or agent 
writing the policies. But few of the 
local agents are in possession of suffi- 
cient knowledge of that contract and 
the limitation clauses used thereon. to 
enable them to answer the questions 
propounded ‘by the assured, and it is 
high time that the State saw to it 
that before a man is licensed to act as a 
fire insurance agent he be compelled 
to undergo some sort of an examination 
to show that he understands the con- 
tract which he proposes to issue, ana 
be able to make sure that he, in writing 
such contract, ‘covers’ the property of 
his clients. 

“You hear the co-insurance, average 
and other clauses used upon policies, as 
well as the standard policy, explained 
in as many different ways as there are 
agents. This way of doing business 
leaves openings in every contract 
through which adjusters are, in about 
every case, able to secure reductions in 
the amounts paid for losses, reductions 
that are unjust. 

Most Serious Phase. 

“Inability to collect in full or in part 
after a fire frequently means that a 
man igs erowded out of business or is 
unable to rebuild the home which it 
has taken him many years to save 
enough to build. Ask any of the usual 
run of agents how many elements of 
liability there are in every policy, and 
you will discover that but about one 
in a hundred can answer intelligently, 
yet the sum that the assured can expect 
to recover after a fire is limited by the 
loss liability and contributory liability, 
which are seldom the same. This thing 
comes up even in farm policies, upon 
which live stock limitation clauses are 
always used. 

“The thing hangs this way: If a man 
sustains a $1,000 loss, the papers always 
look better if you can show that you, 
in settling, saved the company about 
twenty per cent., or $200, and for this 
the adjusters are more to be blamed 
than the companies, they wishing to 
make a record. The game is to pay 
as little as possible and avoid a lawsuit, 
the latter at almost any cost. 

“Believe me, you can do the public 
no better service than to take this mat- 
ter up and hammer at it until you get 
results of the right kind. Present con- 
ditions are an outrage upon the public, 
for they do not know just what they 
are paying for. The agent, as a rule, 
is unable to correctly inform them, and 
as a result people do not get as much 
protection as they pay for. 

“Demanding ‘qualifications’ before li- 
censing insurance agents would wipe out 
a lot of those agents who use the busi- | 
hess merely as a sort of side line.” 
Interviews with others acquainted | 
with the situation were in substantial | 
agreement with this statement, except 
that it is indignantly denied that com- 
panies or adjusters take advantage of 


the incompetent work of agents to scale 
the policies, 


tn Defense. 

“That is not true,” said a lawyer 
whose business is almost wholly con- 
fined to insurance. “Companies recog 
uize that they cannot fight the paymen! 
of honest claims without giving the 
fire insurance business a black eye. | 
do not believe there is a single branch 
of the insurance business where ad- 
justments are made so fairly and so 
promptly. When the companies con- 
test claims it is almost invariably be- 
cause they believe there has been fraud 
on the part of the insured, and as fraud 
is a difficult thing to prove, when they 
are reasonably convinced that it exists, 
they take advantage of-every technical- 
ity to defeat it. In this they are not 
only protecting their own interests, 
but the interests of the public as well, 
for the man who attempts fraud in any 
line is a public enemy. 

“Of my own knowledge I know that 
the better companies pay many losses 
they could avoid because of acts of the 
insured forfeiting the policy when they 
realize that the acts were committed 
through ignorance rather than dis- 
honesty. 1 have an instance in point. 
The insured almost as soon as his policy 
was issued undertook to extend the 


electric wiring in his home without the- 


assistance of a competent electrician 
and without making application for a 
reinspection. Of course this voided his 
policy so far as it covered a loss arising 
from defective wiring. A fire occurred 
from a cause unknown. It would have 
been as easy to attribute it to the 
wiring as any other cause, but the 
company paid the loss because there 
was no suspicion of fraud. I wouldn’t 
recommend anyone to rely on this cus- 
tom though.” 

“There are agents and agents, as well 
as lawyers and lawyers and doctors and 
doctors,” said a general agent for a 
leading company, “and you will find 
incompetent men in all three classes. As 
no qualifications are required of insur- 
ance agents, it is a wonder that there 
are not more incompetents among them. 
If I were taking out insurance I would 
go to a man who was competent to ad- 
vise me, the same as I would employ 
none but a competent doctor or lawyer. 
The agent who is most to be guarded 
against, however, is not so much the 
incompetent as the one who is wholly 
unprincipled. 

“The best agents are in harmony with 
the best companies in following only 
honorable methods and are in sympathy 
with all influences of a preventative 
nature. The others are absolutely 
dangerous men, for they not only refuse 
to aid in educative work along preventa- 
tive lines on the theory that the fewer 
fires and the lower the rates the less 
will be their commissions, but they 
actually counteract the work that the 
better elements are doing by rebating 
and writing insurance on risks which 
other agents refuse to touch. 

Like Old Wreckers. 

“There are such men, so selfish and 
so narrow that they see nothing but 
an immediate profit. They are but little 
if any better than the wreckers of years 
ago who lured vessels on the rocks for 
the purpose of looting them. By their 
rebating they enable careless and reck- 
less owners to procure insurance that 
they could not procure without im- 
proving their risks, and they thus keep 
other adjoining property in peril.” 

In a pamphlet on “Discrimination and 
Co-operation in Fire Insurance Rating,” 
by Lester W. Zartman, assistant pro- 
fessor of economics in Yale University, 
and first published in the Yale Review 


a year or two ago, the following state- 
ment is found: 

“Furthermore, to one very interested 
party in fire insurance rating, a reduc- 
tion in rates means an actual loss in 
income. Local agents the country over 
are compensated by means of a com- 
mission upon premiums secured; and a 
reduction in rates means a reduction 
in their incomes. As the local agents 
still play an important part in rate- 
making, it is contrary to human nature 
to expect them to become very en- 
thusiastic over rate reductions.” 

Although Professor Zartman’s pam- 
phlet brought out sharp criticism from 
many insurance writers, no one seemed 
to join issue with him on the subject 
of the character of agents in general. 

“Companies are not as careful in their 
selection of local agents as they should 
be,” said a special agent who travels 
through this State. “This is seen every- 
where, but especially in the country dis- 
tricts, where insurance is largely taken 
up as a side line, and where the local 
agents not only have no knowledge of 
the principles of underwriting, but the 
business they control does not warrant 
their giving the subject any study.” 

The Merritt legislative committee in 
New York made a report in February 
which included references to this sub- 
ject of agents. It reads: 

“The tendency is for companies: in 
their competition for business to ap- 
point agents, not for their real worth, 


but because of their ability to control | 


business, and this even goes so far as 
the appointment of persons who are 


qualified in no other way, persons who, | 
because of their connections or because | 


of the sympathy they command for 
some misfortune, can turn over certain 
lines. 

“Wihen one considers the very re- 
sponsibie position of an agent, not only 
in binding the company, but in con- 
sideration of the fact that it is in his 
power, if he is ignorant or careless or 
otherwise wrongly disposed, to write 
policies for his clients which will not 
properly protect them, the bad economic 
effect of the appointment of incapable 
agents is apparant. 

‘Too Many Agents.’ 

“Not only, however, do companies 
appoint agents who are not properly 
qualified or who have no qualifications 
neyond the fact that they can control 
a certain amount of business, but the 
tendency is to multiply agencies beyond 
the point where they serve an economic 
purpose, and to a point where they 
exist for purely competitive reasons. In 
other words this is an instance where 
competition serves no useful end.” 

In its recommendation to the Legis- 
lature, the committee again refers to 
the agency question. 

“As to the suggestion which has been 
frequently made that agents and brokers 
should be licensed only after an ex- 
amination in which they have demon- 
strated their fitness, the committee feels 
that such a system would necessarily 
involve the creation of new offices, or 
at least of a Board of State Examiners, 
at considerable expense, and that there- 
fore the whole matter could better be 
left with the superintendent of insur- 
ance to work out, giving him a wide 
discretion, which will allow him to use 
all means to gain knowledge about ap- 
plicants for certificates which are avail- 
able to him or his corps of assistants. 
If he determines that a convenient way 
to determine competency is by a written 
examination his department examiners 
may prepare and conduct such examina- 
tion as may be necessary.” 

“There is growing up among agents 
of the better class,” said an agert repre- 











senting several companies, “a code of 
ethics which gives promise of remedy 
ing conditions somewhat. There are 
plenty of agents having high ideals who 
feel their responsibility not only to 
their clients but to society at large 
keenly. A State law prescribing quali 
fications and providing for an examina- 
tion would protect this class and add 
dignity to the calling.” 





T. C. Alexander Special Agent. 





Thomas C. Alexander, of Albany, re- 
cently with the New Brunswick Fire, of 
New Jersey, has been given the New 
York special agency of the Capitol of 
Concord and its annex, the New Eng- 
land Underwriters. 








Following its admission to Rhode Isl- 
and, the General Fire Assurance Com- 
pany, of Paris, appointed Gamwell and 
Ingraham its representatives at Prov- 
idence. 














LOGUE BROTHERS & CO. 
249 FOURTH AVE., PITTSBURG, PA. 


GENERAL AGENTS 
REPRESENTING THE 
GEORGIA HOME INSURANCE CO. 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CO. 
VIRGINIA FIRE & MARINE INSURANCE CO. 








GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 


ORGANIZED 1859 


Cash Capital..... $1,000,000.00 
BN tk saci en 6,648,971.67 
Net Surplus 2,021,740.21 
Surplus for Policy 

Holders ....... 3,021,740.21 


HEAD . OFFICE 
Cor. William & Cedar Streets 











For The Proxection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 
HAS A 


CashCapital - + + $1,000,000.00 
Cash Assets - + + $4,395,625.89 
Cash Surplus to Policy 

Holders - + + $2,063,04401 


The real strength of an insurance company is In the con- 
servatiom of its mapagement, and the management of 
THE HANOVER ts an absolute assurance of the security 
of its policy. 
R. EMORY WARFIELD, President 
JOSEPH McCORD, Vice-Pres. and Sec’y 
WILLIAM MORRISON, Ass’t Seo’y 
JAMES W. HOWIE, Gen. Agent 








HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 











The Gamewell Fire Alarm 
Telegraph Co. 


Fire Alarm and Police Telegraphs for 
Municipal and Private Plants 
OVER 1500 PLANTS IN ACTUAL SERVICE 
EXECUTIVE OFFICE 
30 Vesey Street, New York 


AGENCIES 


78 Devonshire Street, Boston, Mass. 


626 Monadnock Building, Chicago, Lil. 
ie fraction Bontiine- Cincinnati, O. 
Pittsburg, Pa. 
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(Continued from page 1.) 
annually caused by gross carelessness, 
resulting frequently in disasters attend- 
ed with appalling loss of life; and 

‘Whereas, present laws are absolute- 
ly inadequate to protect the community 
from reckless property owners and 
criminally careless individuals who are 
indifferent to the appalling fire waste 
of the country so long as they are pro- 
tected by fire insurance; therefore, be it 

“Resolved, that we favor the enact- 
ment of legislation similar to that of 
enlightened nations abroad by which 
every individual shall be held responsi- 
ble for loss to life and property caused 
by gross carelessness and neglect.” 

Side-Step Rate Question. 

On the plea that the National Board 
did not concern itself with the matter 
of rates,. the resolution, offered by F. 
O. Affeld, United States manager of the 
Hamburg-Bremen Fire, that the organ- 
ization test the legality of legislation 
such as that recently enacted in Texas, 
Louisiana and Nebraska, forbidding the 
assured the right to make such con- 
tracts with insurance companies as he 
saw fit, was tabled. 

Address of President Damon. 


In an interesiing review of fire un- 
derwriting conditions, President A. W. 
Damon said in part: 

There has been no other year in the his- 
tory of fire insurance when it, as a pro- 
fession, has been so subjected to the scrutiny 
of those who sought to criticise and con- 
demn its operations, but, on the whole, it 


has been well for us that these investiga- 
tions were made, for they brought forth un 
questionable testimony of the cleanness of 


the conduct of the business and the value 
of it to the community, State and nation, 


admonitory language 


clearly setting forth in 
and hamper 


that it should not be harrassed 
ed by unjust and oppressive legislation if 
it is to be expected to continue as the bul- 
wark of the country’s credit and the allevia 
tor of the unfortunate by mercenary loss 
from fire. 

In support of the above statement 
President Damon quoted from the re- 
ports of the New York and the Illinois 
Legislative Investigation cammissions, 
both of which were impelled to pay high 
tribute to the manner in which fire in- 
surance institutions were conducted. 


Hazards of Congested Districts. 


The growth of the country, increase in 
population and concentration of values in the 
congested districts, shown by large numbers 
settling in cities, increase the insurable 
values and further subject those communities 
to the conflagration hazard, and the large 
number of fires of unusual magnitude which 
have occurred during the past year, in com 
parison with former years. in many of our 
larger cities, indicates that we must expect 
severe losses in the commercial centers of 
eur country so long as there is an absence 
of safeguards possible to be provided through 
the installation of improved appliances for 
the extinguishment of fires, of modern build- 
ing laws, of mandatory regulations on the 
storage of explosives and inflammables, of 
efiicient fire departments, of adequate water 
supplies at proper pressure, and of individual 


of what constitutes his duty to aid in con- 
serving the economic loss which the country 
is suffering annually. 

“Thirteen States,” said Mr, Damon, 
“considered fire marshal laws during 
their latest sessions, while the States of 
Nebraska and Montana have followed 
Ohio in instructing school children as 
to the importance of observing greater 
care in the handling and use of those 
household commodities which are so 
often the cause of fire.” 

Praise was accorded the National Fire 
Protection Association, National Asso- 
ciation of Credit Men, and the engineers 
of the National Board of Fire Under- 
writers, for the work each has per- 
formed and is doing in an effort to 
check the annual fire waste. 

Preventative Measures. 

Continuing, President Damon said: 

The enlargement of the scope of the work 
of the Committee on Building Construction 
is producing results of value in that a closer 
co-operation is secured with city officials and 
building code revision committees, and our 
advice is more frequently sought and more 
generally accepted, with a consequent im- 
provement in the building regulations of 
cities along lines as regards the best practice, 
rot only of protection, but of construction— 


und good construction is the basis of fire 
prevention. 

The Underwriters’ Laboratories, operated 
under the direction of this Board—which 
taany of you have visited and all should 
v‘isit—are continuing their commendable 
work. The Illinois Commission well said in 


its report, in speaking of the public service 
the fire insurance companies are rendering: 

“A feeling of admiration cannot be with 
held after a visit, such as members of this 
Commission made to the Laboratories main- 
tained by fire companies, where experts of 
the highest grade are constantly engaged in 
investigating every tangible feature of fire 
hazard. These Laboratories serve a useful 
purpose and in their way are as directly in 
the interests of the public as our great 
endowed hospitals for the investigation of 
malignant diseases,’ 

While the New York Investigating Com- 
mittee, in reporting on the work of the Na 
tional Board, said: “It can be said that the 
work of the National Board is in the highest 
degree public spirited and its activities are 
to be highly commended.” 

The expense of carrying on all of this 
work, to which I have but briefly alluded, 
has been borne in a large measure by this 
soard, and while the good accomplished is 
not always measurable in dollars and cents, 
it is apparent, and will prove more beneficial 
both to the insured and the insurer in the 
years to come. While the expenses of con- 
ducting our business are larger perhaps than 
they should be and the amount, therefore, 
has been the subject of some criticism, 
there is no one that has not commended the 
uctivities of this Board and expressed ap- 
preciation of the work it is accomplishing 
to conserve sound principles and practices in 
tire underwriting, to lessen the fire waste and 
to educate the public to consider fire pro- 
tection as a highly important economic fea 
ture in municipal and natiecnal life. 

We recognize the efforts of the officials 
in charge of many of the insurance depart- 
ments in advocating wise and wholesome leg- 
islation in their several States and we are 
willing at all times to co-operate with them 
in such matters and in all things that will 
tend toward uniformity of ruling, equitable 
and just taxation; holding to our contention, 
which justice and common sense dictate, that 
taxes levied on gross receipts are unjust 
and oppressive. 

Better Knowledge of the Business. 























core and knowledge on the part of the citizen The failure of the passage of many bills 
FIRE AND LIFE INSURANCE STOCKS. 
(Quotations furnished by E. 8. BAILEY, Broker, 66 Broadway, New York City) 
DIVIDENDS | me laos 
COMPANIES CAPITAL | Approx. When price | Price 
Annl. Div. Payable — _| perct. | * 
Clty of New York ......cccccccccccccccvcccces $500,000 10 2 | 160 200 
Common wealth. Setictacelaipas wala am aeuiin takin 500,000 10 J&J | 326 cas 
Continental . eve ccvesecccceee ceseees 2,000,000 50 Jad | 1025 1050 
Empire City Pe acseedceccesccossecesceses 200,000 8 | JS&J 190 mee 
ERIN ny nc0.c0.0s55:i'giuses'ciu dol. aces 2,500,000 10 JT&Jd 310 325 
German Alliance.. oe cerececcccercsenes 400,000 15 } Jad 300 320 
German-American. .-..........--..-.00000- 1,500,000 30 Jad 600 | 625 
Germania ($50) Fire ....-...-.-.--+--++e++0s 1,000,000 20 } J&J 280 | 295 
GANS PRIS (G10). 000 cccecccccesccvcsscesece »,( 30 } Jad 1525 | gn 
Globe & Rutgers.........-.-.--eeceeeeeeee ee 40 475 500 
as siniceecki taba cid eamcbawenwin 4 ot .... 
ome Fire 35 | J&a&J 700 | 715 
Nassau ($50) 10 J&aJ 165 | 175 
IL i ciitudivensiuadeces conse einesens 20 eS 290 | 305 
North River ($25)... ..-.....-.-0eseeeeeseeees 10 A&O 150 | 165 
Pacific ($25) 14 JI&J Jie 
Peter Cooper ($20) . 0 6 Jad 90 | 105 
Stuyvesant ...... Y 10 J&d 150 cad 
United States ($25). ), 3 v 90 100 
IN TEED 0.000055 6 06ete ccones cseccess 40 FAa&a 455 eeee 
Williamsburg Clty |) .000 20 Jad 370 395 
LIFE 
NN os css c duce iees 2,000,000 15 Q 650 | 660 
Connecticut General. bdanakivawinbides wie 300,000 2 Jad 250 eats 
qaustable ..... inks vbetalbeceoenceee UE 7 A 300 =n 
STEREOS ERE RSEE Pecan 12 J&J 210 225 
Hartford “Lite pcp ubnweee Poveeddnecesadsusamees 10 Jad 150 soa 
RARER NR RG tele 12 M&N 275 a 
i cscevcsubensecseecenseavees 26 O&F 400 | 425 
Metropolitan ($25) 7 M&N 155 175 
Es <0 eacceneéeccesses<sessent 10 450 500 
Travellers Soe - 20 9800 dione 
United States Life........ 7 | Jaa 90 | 105 
V-No Sateomation Q-Quarterly A-Annually 








iutroduced in the State legislatures during 
the past year of an absurd and unjust char- 
acter indicates that a majority of our law- 
makers have acquired a better understanding 
ef the subject of fire insurance underwriting 
and its importance as a factor in every-day 
business. The tenor of insurance legislation 
is indicative of a more enlightened view of 
the business, and it seems reasonable to ex- 
pect that a sentiment is being created in the 
public mind which will develop into a de- 
mand for wholesome enactments and the re 
peal of unjustly discriminating and restrictive 
luws, onerous und inconsistent in their re 
quirements. 

The Illinois Commission further said: 

“From the published tabulations of the Na- 
tional Board of Fire Underwriters, we find 
that the aggregate annual values of fire in- 
demnity are taxed by the several States an 
average of 2.65 we cent. This State taxation 
en gross sales as much as the aggregate 
net profits of all companies from the sales 
of fire indemnity and seems to indicate that 
stock insurance igs transacted as a sort of 
silent partnership (limited) with the State, 
in which the State’s half of the profits has 
more than the certainty of dividends on 
cumulative preferred stock in a corporation, 
for the State secures its preferred dividend 
regardless of whether the business has made 
er lost during the year. This is shown by 
the fact that during the fifteen years from 
1891 to 1906, inclusive, the States collected 
their taxes for nine out of the fifteen years 
in which the companies lost money. During 
these nine years the companies’ loss on un 
derwriting was $187, en while the States 
colle ected in taxes $38,141,763.” 

“The Commission helicy es that a ontiiies 
tux should be levied upon the insurance in- 
terests doing business in the State to proper- 
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ly maintain the insurance department, that 
other laws res for taxation should be 
modified and that the premiums and reserves 
of fire insurance companies should not be tax- 
ed except for the maintenance of the de- 
partment and as Illinois corporations are 
taxed by other States.” 

It has been impossible to secure figures 
from all States as to the receipts and ex- 
penses of insurance departments or to separ- 
ate receipts of the life companies from the 
fire companies, but it would seem equitable 
tm assume that 60 per cent. of the amount is 
ecntributed by fire companies. 

The records in the office of the Board for 
the year 1909 show that there was received 
by 38 States $8,415,343, disbursed $1,030,553, 
leaving a balance of $7,384,790 turned in to 
the State treasuries, of which, say, 60 per 
cent., or $4,430,874, was from fire companies 
alone—conclusive evidence that the amount 
collected is excessive and that the tusuring 
public are paying more than their share to 
support the government of many of our 
States. Furthermore, the fact should not be 
lest sight of that the larger portion of the 
amount received in premiums is returned to 
the citizens in the form of losses paid and 
recessary expenses incurred within the State. 


the concurrence of the Executive Com- 
mittee. | 

“At the June meeting, W. E. Malla- 
lieu, assistant general agent and acting 
as general agent since the death of H. 
K. Miller, was elected to that office. 

“In October, C. J. Holman was elected 
treasurer, to fill the unexpired term of 
Marshall S. Driggs, who died in Sep- 
tember. The following rulings pertain- 
ing to the office of treasurer and the 
approval of bills for payment were 
adopted: 

““The treasurer shall give bonds in 
the sum of twenty-five thousand dollars, 
with sureties satisfactory to the Ex- 
ecutive Committee. He shall receive 
and disburse the current receipts of the 
board. All such current receipts shall 
be deposited by him to the credit of 
and in the name of the board in such 
bank or banks as the Executive Com- 


Taxation of Fire Insurance Companies. 





Ratio 

Fire Premiums Fire Losses Taxes to 

No, of including including Premiums less All Prem’s 

Year Cos. Marine & Inland Marine & Inland Losses Taxes less Losses 
1G ..ccccse 156 $245,387,087 $225,29 0,029 $10,097,058 $6,525,369 64.62 
1907 .cccccce 169 260,643,572 121,801,0. 138,842,562 6,472,121 4.66 
1908 ..cccces 162 254,675,170 140,46 4, 114,210,818 6,943,181 6.08 
UL eo 168 271,760,336 131,184,851 140,575,985 7,209,517 5.138 
WIG. ccavaee 175 284,520,645 142,06 2,24: 142,457,402 8,033,834 5.64 





$1,316,986,810 


$546,183,825 $35,184, - 
(Notg:—Inland and marine premiums and losses are included with fire because the tax 


for each class cannot be segregated.) 





$770,802.85 





84,022 6.44 


Underwriting Results. 


The table of the underwriting result for 1910 shows a profit for the year of 4.89 per 


cent., as follows: 
Premiums, Fire, Marine and Inland 
Losses paid, Fire, Marine and Inland 


Increase in liabilities during the year (outst: 


earned premiums and all other claims).. 
Expenses 
Profit (4. 


89¢ of premiums) 


The ten-year table shows a loss of 1.01 per 
ax follows: 


Premiums, Fire, Marine and Inland .........--- 


Losses paid, Fire, Marine and Inland 





066. Reesor eneesen $284,520,645 

see seeseseseeece $142,063, 243 

nding losses, un- 

Cows .<athrehaacss 17,113,263 

és he's 0 pe eennaes 111,431,279 

[aie aeoke bien 13,912,860 
$284,520,645 $284,520,645 


cent. for the period 1901 to 1910, inclusive, 


ose deccceces $2, 297,952,087 
$1,301,218,715 


Increase in liabilities during the period (outstanding losses, 


unearned premiums and all other claims) 
I'xpenses 
Loss (1.01 


GZ) cccccccccccevccececcescccccescese 


Necrology. 

During the year death has removed a num- 
ber of our associates, some of whom were 
prominent underwriters and had_ served 
actively in the work of the Board, one as its 
treasurer for many years and for which rea- 
son a Committee on Memorial was appointed 
who will subsequently report. 

Alexander D. Irving, former manager of 
the Phoenix Assurance Co., of London, and 
at one time a member of our Executive Com- 
mittee, died June 12, 1910. 3 

Cc. G. Yates, secretary of the Peoples Na- 
tional Insurance Co., of Philadelphia, Pa., 
died July 23, 1910. 

Edwin K. McConkey, secretary of the 
Farmers’ Fire Insurance Co., of York, Pa., 
died August 24. 1910. : : 

Marshall S. Driggs, president of the Wil- 
liamsburgh City Fire Insurance Co., New 
York, and treasurer of the National Board 
of Fire Underwriters for six years, 1904-1910, 
died September 14, 1910. 

Gustave W. Hammer, former secretary of 
the Allemannia Fire of Pittsburg, and at one 
time a member of our Committee on Mem- 
bership, died December 23, 1910. 

J. J. Kenny, former vice-president of the 
British-America Assurarce Co., of Toronto, 
and of the Western Assurance Co., of Toronto, 
and at one time a member of our Committee 
ov Adjustments, died April 10, 1911. 

A. . Losee, former secretary of the 
Norwich Union Fire Insurance Society, died 
May 1, 1911, a , 

Report of Executive Committee. 

As the work of the National Board is 
directed by its executive committee, the 
report of this latter body, of which W. 
N. Kremer was chairman, is of parti- 
cular interest. We quote it in full here- 
with: 

“The composition of the Executive 
Committee, including as it does, ex- 
Officio, the chairman of the several 
standing committees, makes possible a 
conference respecting all interests of 
the board at each monthly meeting. 
These committees, through their respec- 
tive chairmen, will subsequently submit 
a report of the work with which they 
have been especially concerned during 
the vear, and it will therefore be un- 
necessary to make more than a brief 
statement on behalf of the Executive 
Committee reporting such matters as 
are not directly touched upon by others. 

“The recommendations for the ‘ap 
propriations which will be presented by 
Some of the standing committees have 


148,418,167 
871,581,393 


‘23,266,188 


2,321,218,275 





$2, 321,218,275 


mittee may determine. All checks or 
drafts on the funds of the board shall 
be signed by the treasurer and counter- 
signed by the general agent, secretary, 
president, or vice-president. In case of 
the disability or prolonged absence of 
the treasurer, such signing in his place 
may be done by the chairman of the 
Executive Committee or the chairman 
of the Finance Committee. 

“*That in the absence of the chairman 
of the Finance Committee, the duty of 
auditing the monthly bills devolve upon 
the available senior New York member 
of that committee. 

“*That in the absence of the chairman 
of any committee whose approval is 
required on the monthly bills, especially 
tae laws, fire prevention, lighting, heat- 
ing and patents, and construction of 
buildings committees, the available 
senior New York member of such com- 
mittees be vested with authority to ap- 
prove these bills.’ 

“The question of newly organized 
companies joining the board paying a 
stated sum in lieu of no premium re- 
ceipts upon which to base assessments 
has received consideration, and it was 
voted that ‘companies joining the board, 
and which had only been recently or- 
ganized, or in business less than a year, 
be levied a flat assessment of not less 
than $100 as a condition of their par- 
ticipation in the privileges of the board,’ 
a ruling which appears just and equit- 
able in view of the information in the 
form of circulars, pamphlets and reports 
available to a member and usually se- 
cured by new members. 

“The general office of the board is 
annually becoming more of a central 
bureau of information, affording an 
opportunity to influence the promotion 
of our purposes and advocate the en- 
actment of measures to secure improved 
conditions of every character in which 
the business of fire insurance 
cerned. 

“It is the distributing center of thous- 
ands of the rules and requirements for 
the installation and construction of al- 


is con- 
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most every device of a hazardous or 
protective nature employed in the con- 
struction or equipment of buildings; it 
is the principal medium for the scien- 
tific investigation of and report on the 
water supply, fire department and struc- 
tural conditions of cities, the findings 
being accepted without question and the 
suggestions for improvements acknowl- 
edged as inteliigent in their reasoning 
and comprehensive in their scope, and 
it is by virtue of its authorship of a 
model building code, considered the 
authority on what should be enacted 
by municipalities if the building regu- 
lations and requirements are to be im- 
proved along modern lines, having for 
their aim a lessening of the conflagra- 
tion hazard. 

“The Publication Committee, a spe 
cial committee created by the Execu- 
tive Committee, has directed the dis- 
tribution of the president’s address, 
copies being mailed to the boards of 
trade or commercial bodies in all cities 
of 5,000 population and upward; the 
pamphlet containing our suggested 
Fireworks Ordinance to the chief of 
fire departments in cities of 5,000 popu- 
lation and upward, who had not ac- 


knowledged receiving a_ previously 
mailed copy, also to the general rating 
organizations, local boards, inspection 


bureaus, and a supply to the National 
Fire Protection Association for distri- 
bution to its membership; the address 
on the ‘Conservation of Utilized Re- 
sources from Destruction by Fire’ to 
the insurance companies and organiza- 
tions, insurance superintendents, mem- 
bers of Congress, governors of States, 
members of State Legislatures, mayors 
of cities and to commercial bodies and 
newspapers in cities of 5,000 popniation 
and over. 

“The meetings of the Executive Com- 
mittee have been well attended and the 
deliberations important and _ instruc- 
tive. The great interests we represent 
need our earnest attention and our 
members are reminded that they are 
entitled to be present at the meetings 
and participate in the discussion.” 





New Home for Newark Fire. 





Contracts for the new head office 
building of the Newark Fire, of New- 
ark, N. J., were awarded a day or two 
ago to Carr & Ball, of East Newark, 
and E. M. Waldron & Co., of Newark, 
the contracts for the work of erect- 
ing the Company’s new home at 39 and 
41 Clinton street. The former concern 
will do the stone work on its bid of 
$9,889, and the Waldron firm will have 
the remainder on its proposal of $46,210. 

It is expected that the building, which 
was designed by John H. & Wilson C. 
Ely, will be completed next October. It 
will be a two-story structure of classic 
design and will be devoted entirely to 


the insurance company’s business. 
While it is being built, the Company 
will remain in its present quarters, 


which it has leased for a year from the 
Prudential Insurance Company. 





With Rochester-German Underwriters. 





To connect with the Rochester-Ger- 
man Underwriters, of which he has 
been appointed assistant manager, G. 


H. Batchelder, has withdrawn from the 
Chicago general agency firm of Kemp 
and Batchelder. 





Penalized for Delay in Loss Settlements. 





A new regulation in Ontario, Can., 
penalizes stock fire insurance compa- 
nies unless all losses are settled in rec- 
ord time. The rule is that interest must 
be paid the assured after fifteen days 
of the filing of proofs. 





Advisory rates on Washington prop- 
erties will be supplied subscribing fire 
insurance companies by Lee McKenzie, 
of Seattle. 


Theodore A 





Motheral, a general in 


urance broker of Pittshburg, announces 
his removal to the Commonwealth 
building. 


. 


The Moral of the Bangor Fire. 





The Bangor, Me., fire loss of $3,250,- 
000 points its own moral. The greater 
part of the destruction by the flames 
was perfectly avoidable and apparently 
every dollar’s worth of waste above 
$50,000 was the result of what might 
morally be called criminal carelessness. 
As was the case in the Chelsea fires 
and in many others, the shingle’ roof 
was the principal agent in spreading 
the flames. The earlier fire was well 
under control and could have been ex 
tinguished with the loss of the lesser 
sum, but the fact that the flying em- 
bers kept falling on the wooden roofs 
as the high wind carried them and 
caused fire upon fire at varying distan- 
ces literally paralyzed the efforts of the 
firemen by their recurrence. The chief 
source of wonder is that their number 
was not greatly increased and that the 
greater portion of the city was not de- 
vastated. What tended in great meas- 
ure to save such a calamity was a four- 
story, sixteen-inch fire wall in the rear 
of the Bass building at Franklin and 
State streets, which cut the flames off 
from communicating with the inflam- 
mable structures just behind it. The 
conflagrations got no farther than the 
wall, thereby saving not only the Bass 
building itself, but, also, the property 
on the other side of it—which tends to 
prove the advantage of having such sub- 
stantial fire breaks in a congested dis- 


Aeroplane Hazards. 





Aeroplanes are not likely to prove 
to be any considerable part of a fire 
insurance company’s business for some 
time to come, but the consideration of 
the risk has a peculiar interest for fire 
insurance men aad especially adjusters. 

Although many thousands of dollars 
have been lavished in the construction 
of some aeroplanes, it is said that the 
average standard type of plane costs 
only from $500 to $800, exclusive of the 
motor. The moral hazard is regarded 
as the principal element from the in- 
surance standpoint depending mostly 
on the expertness and care of the oper- 
ator. The relative position of the en- 
gine and the gasoline tanks, which shall 
occupy the forward position, also seems 
to be a considerable factor. 





New York’s Compensation Problem. 





Assemblyman Phillips who put 
through his side of the New York 


‘Legislature the workmen’s compensation 


trict and the necessity for their being | 


built. 
nothing new. It goes only to prove how 
wilfuily blind not only property own- 
ers, but likewise municipalities are to 


Bangor’s conflagration teaches | 


taking the most obvious precautions jin | 


the line of fire prevention, and all for 
the sake of saving a few dollars. 
cost of taking 
building solid fire-proof party walls and 
installing automatic sprinklers 
alarm systems would be saved in the 
insurance rates alone, while the unwil- 
lingness to take them may involve, as 
in Bangor and Chelsea, the loss of mil- 
lions.—Fireman’s Herald. 





Does Not Apply to Fire Companies. 





When the legality of the South Dakota 
Insurance Department’s ruling, that the 
removal of suits from State to Federal 
courts would not be tolerated, was test- 
ed, the Department modified its posi- 
tion, holding that the stipulation ap- 
plied only to life and casualty compa- 
nies. This making flesh of one class 
of institutions and fowl of another 


The | 
such precautions as | 


and | 


would doubtless be sharply reprimand- | 


ed by the courts if the matter were 
properly brought before them. 





Sprinklers Check Fire. 





What undoubtedly would have devel- 
oped into a serious fire had it not been | 
for the prompt operation of the sprin- 
kler service, caused but slight damage 
in the Newark, N. J., plant of the Amer- 
ican Tag Company on Friday last. 





Old Rates Stil! Govern in Mo. 
Pending the issuance of new tariffs in 
Missouri by the State in conformity 
with lately enacted legislation, Insur- 
ance Commissioner Blake 
old rates should be collected. 





In the burning of the Harrison, N. J., 
plant of the Standard Bitulithic Compa- 
ny on Saturday, damage estimated at 
$15,000 was caused. 





Admission to New York was recently | 


secured by fhe Teutonia, of Dayton, 
Ohio. Major A. White represents the 
Company in the Metropolitan District. 





Through the loss of the Merida, of the 
Ward Line, sunk in collision off Cape 
Charles, Va., some days ago, the marine 
insurance companies will lose over $1, 
250,000. 

The New Je rsey Fire, i“ Newark, has 
appointed H. P. Magill & Company of 
Chicago its general agents for Illinois. 





| 


advises that | 





act which was declared unconstitutional 
by the New York Court of Appeals, does 
not agree with Senator Wainwright in 
the method adopted by the majority of 





the State Compensation Commission, to 
bring about that much desired legisla- 
tion'in the Empire State. 

Mr. Phillips agrees with Senator 
Wainwright that the best way to get 
compensation is by a constitutional 
amendment, but he does not approve 
the particular amendment proposed. 
The difference in opinion centers on 
the retention or abolition of the com- 
mon law right of action for negligence. 
Senator Wainwright’s amendment would 
make the compensation in addition to 
the common law right; Mr. Phillips 
would eliminate it altogether. 





Proceeding to Be Temperate This Year. 





Alive to the criticism directed against 
the organization because of its excessive 
indulgence in “horse play” in the past, 
the Grand Nest of the Blue Goose will 
change the program this year. Instead 
of spending several days in senseless 
evavortings the “proceedings” will be re- 
stricted to one day, with an informal 
dinner the preceding evening. 





The Michigan Fire & Marine, of De- 
troit, has placed its Brooklyn, N. Y., 
agency with Van Voorhis and Gaubert. 
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G. GARRIGUES, See. and T 
and Treas. 


OF 
PHILADELPHIA 


Charter Perpetual 





reas. 


1817 








ASSETS 


Bonds and Stocks.............$7,491,467.60 


Loans on Bond and Mortgage. 1,470,175.00 
Real Estate unincumbered.... 657,740.69 
Cash on hand and in banks.... 393,990.34 
Cash in hands of Agents........ 778,919.71 


$10,792,293.34 


NATIONAL FIRE INSURANCE CO. 


OF HARTFORD, CONN, 
JAMES NICHOLS, President 


STATEMENT, JANUARY Ist, 1911 


SURPLUS TO POLICYHOLDERS $3,645,909.35 


LIABILITIES 

NR TIN cho ckbacecenves $1,000,000.00 
Reserve for Re-Insurance.... .. 6,075,294.78 
Reserve for Outstanding Losses 646,089.21 
Reserve for Taxes, etc.. .000.00 
Special Reserve for Contingent 

eds ontden uresottts 300,000.00 
SN Ts odie widcunbsseaucea 2,645,909.35 





$10,792,293.34 
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LEGAL NOTICES 
STATE OF NEW ree INSURANCE DE- 
PARTMENT. 
ALBANY. Awa 26, 1911. 
Whereas CALIFORNIA INSURANCE 


COMPANY, located at San Francisco, in the 
State of California, has filed in this office a 
sworn statement by the proper officers there- 
of showing its condition and business and 
has complied in all respects with the laws 
of this State relating to fire insurance com- 
panies incorporated by other States of tne 
United States. 

Now therefore, in pursuance of law, I, Wil- 
liam H. Hotehkiss, Sw erintendent of Insur- 
ance of the State of New York, do hereby 
certify that said company is hereby author- 
ied to transact its appropriate business of 
tre insurance in this State in accordance 
with law, during the current year. The con- 
dition and business of said company at the 
date of such statement (December 31, 1910), 
is shown as follows: 

Aget rate amount of admitted 





1,161,185.24 
Aggregate amount of liabilities 
(except capital and surplus), in- 


cluding reinsurance ........... 609,416.17 
Amount of actual paid up capital 400,000.W0 
surplus over all liabilities....... 151,769.07 
Amount of income for the year.. 738,950.19 


Amou: t of disbursements for the 
ye 659,874.87 
lu 1 witness whereof, I have hereunto sub- 
scribed my name and caused the seal 
[Seal] of my office tobe affixed the day and 

year above written. 
WILLIAM H. HOTCHKISS, 
Superintendent of insurance. 





STATE OF NEW YORK INSURANCE DE 
VARTMENT. 
ALBANY, April 26, 1911. 

Whereas, CENTRAL NATIONAL FIRE 
INSURANCE COMPANY, located at Chicag., 
ja the State of Ilhinois, has filed in this or- 
hee a sworn statement by the proper officers 
thereof showing its cond®ion avd business 
ard has comphed in all respects with the 
laws of this State relating to fire iasurance 
companies incorporated by other States of 
the United States. 

Now therefore, in pursuance of law, I, Wu- 
liam H. Hotchkiss, Superintendent of Insur- 
ance of the State of New York, do hereby 
certify that said company is hereby author- 
ized to transact its appropriate pusiuess of 
nre iusuranece in this State in accordance 


with law, during the current year. The con- 
dition and business of said company at the 


date of such statement (December 31, 1910), 
is shown as follows: 
Aggregate amount of admitted as- 





. $771,923.14 
Aggregate amount of liabilities 
pt capital and surplus), in- 
ing reinsurance .........+e.. 366,312.67 










Amount of actual paid up capital.. 300,000.00 
Surplus over all liabilities......... 105,610.47 
Amouut of income for the year. 654,589.54 


Amount of disbursements for the 
I 414,133.22 
In witness whereof, I have “here unto sub 
scribed my name and caused the seal 
[Seal] of my office to be affixed the day and 
r above written. 
WILLIAM H. HOTCHKISS, 
Superintendent of Insurance. 


WHILDEN & HANCOCK, 
Managers for New York State, 
No. 105 Wiiliam Street, New York. 





STATE OF NEW_YORK INSURANCE DE- 
rary, ae 
April 26, 1011 

Whereas, AUST tN” AMTRE INSURANCE 
COMPANY, located at Dallas, in the State of 
Texas, has filed in this office a sworn statement 
by the proper officers thereof showing its con- 
dition and business and has complied in all 
respects with the laws of the State relating to 
fire insurance companies incorporated by other 
States of the United States. 

Now therefore, in pursuance of law, I, William 
H. Hotchkiss, Superintendent of Insurance of 
the State of New York, do hereby certify that 
said Company is he reby authorized to transact 
its app ropriate business of fire insurance in 
this State in accordance with law, during the 
current year. The condition and business of 
said company at the date of such statement 
(December 31, 1910), is shown as follows: 
Agere gate amount of admitted as- 

$513,946 16 


Agere ‘gate amount of liabilities (¢x- 
cept capital and surplus), includ- 
ing reingurance............-.eeese+ 214,763 22 


Amount of actual paid And eapital.. 210. 000 00 
Surplus over all liabilities.......... 182 94 
Amount of income for ‘the year. + 208,008 20 


Amount of Disbursements for t 
DGRD... xi snaneaseaaieibniaienaaie anal © 253,884 18 
In witness whereof, I have hereunto sub- 
scribed my name and caused the seal 
\Seal.| of my office - be affixed the day and 


year above writte 
LLIAM H. HOTCHKISS, 


Superintendent of Insurance. 
WHILDEN & HANCOCK, 


Managers for New York State, 
No. 105 William Street, New York. 


‘|CASUALTY AND 
SURETY HAPPENINGS 








ALLEGE ILLEGAL COMBINE 


OUSTER PROCEEDINGS IN KANSAS. 





Sixteen Liability Companies Charged 
With Unlawfully Agreeing Upon 
Rates. 


Charging that sixteen liability and 
casualty companies doing business in 
Kansas have permitted an illegal com- 
bination to regulate and maintain rates 
the Attorney-General of Kansas, John 
S. Dawson, last week instituted ouster 
proceedings asking for a total fine of 
$97,600. Attorney-General Dawson is 
assisted in the case by Stone & McDer- 
mott. Besides an ouster order the peti- 
tion asks that each of the companies be 
fined $100 a day for sixty-one days, or 
since March 1, when the alleged illegal 
combination was formed. 

The companies made defendants in 
the case are: The Aetna Life, liability 
department; American Fidelity, Casual- 
ty Company of America, Empire State 
Surety, Fidelity & Casualty, General 
Accident, Maryland Casualty, Ocean Ac- 
cident & Guarantee, Pacific Coast Casu- 
alty, Pacific Mutual Life, Pennsylvania 
Casualty, Standard Accident, Travelers, 
United States Casualty, United States 
Fidelity & Guaranty. 

The petition charges that these com- 
panies on or before March 1, 1911, en- 
tered into an unlawful combination to 
fix the standard for insurance rates in 
Kansas so as to prevent free and un- 
restricted competition. It refers to the 
combination as an “unlawful monopoly.” 
It states that on March 20, 1911, the in- 
surance companies named as defendants 
had printed and sent to their agents 
over the State new schedules of insur- 
ince rates, making an advance in the 
then existing rates, and that the ad- 
vance was uniform among all the com- 
panies. 

These are the same companies against 
which injunction proceedings were 
started in the District Court of Jeffer- 
son county in March. The purpose of 

hat action was to prevent the insur- 
ince companies from putting into effect 
he advanced rates called for in the 
printed schedules. A temporary injunc- 
ition was granted. Then, according to 
Attorney-General Dawson, the attorneys 
for the insurance companies questioned 
the jurisdiction of the District Court of 
Jefferson county. 

“I don’t take much stock in that prop- 





LEGAL NOTICE 





STATE OF NEW YORK INSURANCE DE- 
PART 


ALBANY, April 26, 1911. 
Whereas. COMM ONWEALT FIRE IN 
SURANCE COMPANY, preced g at Dallas, in 
the State of Texas. has filed in this office a 
sworn statement by the proper officers there- 
of showing its condition and business and has 
complied a = respects with the laws of this 
State relati to fire insurance companies 
incorporated by other States of the United 


Now therefore, in pursuance of law. I Wil- 

liam H. Hotchkiss, Superintendent of Insur- 
ance of the State of New York, do hereby certi- 
fy that said company is hereby authorized to 
transact its pppropriate business of fire in- 
surance in this State in accordance with law, 
during the current year. The condition and 
business of said company atthe date of such 
statement (December 31, 1910), is shown as 
follows: 
Aggregate amount of admitted as- 
.$507,095.58 
Agareeate amount of liabilities 

(except capital and surplus), in- 

cluding reinsurance............... 214,444.80 


Amount of actual Reid up capital.. 230, any 00 
Surplus over all liabilities........... 62,650.78 
Amount of income for ‘the year.. 266,896.59 
— of disbursements for the 

Bea RE AGE TEN TE SOS PRN 259.751.32 


hereunto sub- 
name and caused the seal 


"Tn witness whereof, I have 
scribed m 


{Seal| of my office to 4 affixed the day and 
year above writter 

WwW ILLIAM. ‘i. HOTCHKISS, 
Superintendent of Insurance. 


WHILDEN & HANCOCK, 
Managers for New York State, 
No. 105 William Street, New York. 





ales. I believe the District Court of 
Jefferson county has full jurisdiction, 
but don’t propose to take any chances, 
hence this ouster proceeding.” 

The petition asks that the sixteen 
companies be ousted from doing busi- 
ness in Kansas, that the companies or 
their agents be fined or imprisoned in 
the discretion of the court and that 
each company be required to pay $100 
a day for sixty-one days. This is in the 
nature of a fine, and runs from the 
date upon which the State contends the 
alleged illegal combination was formed. 
If the State makes the case stick, the 
insurance companies will be required to 
pay in a total of almost $100,000. 





FORGERY INSURANCE. 


New Amsterdam Casualty First Com- 
pany to Assume the Hazard in 
This Country. 





Under date of the 9th inst., the sub- 
joined communication from Gerald E. 
Hart, underwriter of the Commonwealth 
Bonding and Insurance Company, of 
Fort Worth, Texas, reached this office: 
“Editor The Eastern Underwriter: 

“I notice in a recent issue of your 
paper, that both President Bland of the 
United States Fidelity & Guaranty Co., 
and W. B. Joyce, president of the Na- 
tional Surety Co., are given credit for 
the introducing of Forgery Insurance 
into this country. Permit me to call 
the attention of these gentlemen to the 
fact that if they refer to the literature 
and forms adopted by the New Amster- 
dam Casualty Company when I was its 
manager of its Burglary Insurance De- 
partment, years before they dreamed of 
this form of indemnity, I had adopted 
it, and got up the forms and put it into 
actual practice; but «unfortunately, it 
met with the disfavor of the higher offi- 
cials of the Company and had to be 
withdrawn. However, it opened aus- 
piciously and evidently was in demand 
by bankers and others. 

“My best efforts have always been 
hampered by this unfurtunate feature, 
and it is for this reason that so many 
of my ‘59 Varieties’ have fallen flat 
without being tried, and yet, I have 
seen them adopted later on by other 
companies and made a great success, 
even by some of the companies who re- 
fused me the power to place them prop- 
erly before the public. A noted in- 
stance of this kind is to be found in the 
Residence Theft Policy, which is now 
and has been for years past, the only 
policy the public will purchase, and it 
has now been adopted by every com- 
pany” 





DETROIT CONFERENCE. 





Large Growth in Membership of Orga- 
nization of Industrial Accident & 
Health Companies. 


A corrected list of the membership 
of the Detroit Conference as of April 
29, 1911 shows that its influence is 
steadily increasing and extending 
throughout the country. Companies 
identified with the Conference on the 
above date are as follows: 


Alabama Fidelity & Casualty, Montgomery, 
Ala.; American Assurance, Philadelphia; 
American Casualty, Reading, Pa.; American 
Insurance Union, Columbus; American Life 
& Accident, Louisville; American Life and 
Accident, Portland, Ore.; American Mutual 
Benefit, Chicago. 

Banker's Accident, Des Moines, Towa. 

Central Mutual, Evansville, Ind.; Columbia 
Casualty, Pontiac, Mich.; Columbian Pro- 
tective, Binghamton, N. Y.; Columbia Life, 
Cincinnati; Columbus Mutual Life, Columbus; 
Commonwealth Casualty, Philadelphia; Con- 
solidated Casualty, Louisville; Continental 
Casualty, Chicago. 

Dixie Casualty & Surety. Jackson, Tenn 

Equitable Accident, Boston 

Fairview Casualty, Barre, Vt.; Fidelity Ac 
cident, Saginaw, Mich.: Federal Casualty, 
Detroit; Fort Wayne Mercantile & Accident, 
Port Wayne, Ind.; Fraternities Health & 
Accident, Richmond, Me. 





General Accident of Canada, Toronto; Gen- 
eral Accident, Philadelphia; German-Ameri- 
can Industrial, Philadelphia; German Com- 
mercial, Philadelphia; Great Eastern Casual 
ty, New York; Great Western Accident, Des 
Moines. 

Home Accident & Health, South Bend, 
Ind.; Home Casualty, Detroit; Hoosier Casu- 
alty, Indianapolis. 

Imperial Assurance, Pittsburg: 
Life & Health, Atlanta; 
Accident, Chattanooga 

Kentucky Central Life & Accident, Louis- 
— 

Life & Casualty, Nashville; 
cial, Chester, Pa. 

Massachusetts Accident, 
Casualty, Saginaw, Mich.; 
lL.ife, St. Louis. 

National Casualty, Detroit; National Life 
& Accident, Nashville; National Masonic 
Provident, Mansfield, Ohio; New York Casu- 
alty, Buffalo, N. Y.; North American Acci- 
dent, Chicago; North American Casualty, 
Minneapolis. 

Occidental Life, Albuquerque, N. M. 

Pacific Mutual Life, Chicago, Ill., and Los 
ampeten, Cal.; Pacific Surety, San Francisco, 

Cal.; Peerless Casualty, Keene, N. H.: Pen 
insular Casualty, Jacksonville; Pennsylvania 
Cs y, Scranton, Pa.; Phoenix Preferred, 
Protective Life, Buffalo; Provident 
Accident, Chattanooga; Provident 


Industrial 
Interstate Life & 


Lincoln Benefi- 


toston; Michigan 
Missouri State 





life & 
life & Casualty, Charleston, W. Va 


Republic Benefit, Republic 
Indemnity, Louisville. 

St. Lawrence Life, New York; Sagamore 
Health & Accident, Sanford, Me.; Security 
Casualty, Indianapolis; Sick & Accident, 
Toledo, Ohio; Southern Mutual Aid, Bir- 
mingham, Ala. 

Union Casualty, Detroit; United States 
Ifealth & Accident, Saginaw, Mich.: United 
States Indemnity, Boston. 

Vermont Accident, Rutland, Vt 

Woodmen’s Casualty, Springfield, Iil.; 
Workingmen’s Mutual Protective, Benton 
Harbor, Mich. 


Philadelphia; 





NATIONAL PLATE GLASS BOARD. 





Underwriters Meet To-day to Perfect 
Plans—Local Boards to Handle 
Sections, 





Plate glass underwriters representing 
practically all of the important com- 
panies writing this line will meet in 
the Hotel Astor to-day to give the finish 
ing touches to the plan which was ten 
tatively agreed upon at the meeting last 
week, for forming a National Board of 
Plate Glass Underwriters. 

The condition of the plate glass busi- 
ness throughout the ceuntry has been 
such, for some time past, that co-opera- 
tion was the only solution of a very 
perplexing situation. The meeting last 
week proved successful beyond the ex- 
pectations of the most sanguine and it 
is a practical certainty now that the 
proposed National Board will be formed. 

In addition to the National Board, 
which will have jurisdiction over the 
entire country and be somewhat in the 
nature of a court of last resort for ad- 
justing difficulties, there will be local 
boards to look after the different sec- 
tions to be laid out. Plate glass under- 
writers generally are very enthusiastic 
over the plan and they believe that 
under it, local plate glass wars will 
be impossible. 





Prudential Casualty Company. 


Admission into Ohio and Wisconsin 
has lately been secured by the Pruden- 
tial Casualty Company of Indianapolis, 
which is steadily forging ahead. 

Recent accessions to the Company's 
staff include Dr. H. T. Weston, former- 
ly with the Travelers and more recently 
with the Aetna, as manager of the lia- 
bility department; H. F. Daley, pre- 
viously with the National Surety Com- 
pany and W. C. Rutherford and R. W 
Miller. The last two join the special 
agency force: each is an experienced 
casualty man, Mr. Rutherford being 
formerly in the field for the Ocean Ac- 
cident, while Mr. Miller was for ten 
years at the head office of the London 
Guarantee & Accident. 





Missouri Surety Company in Ohio. 





The Equitable Surety Company of 
St. Louis, received its authority to write 
business in Ohio last week. Smith 
Hickenlooper, of Cincinnati, was 
censed as agent The Company filed 
the following schedule of 
Available and net assets, $1,250,000 
capital stock, $1,000,000; surplus, $250 
000; no income and no expenditures. 


resources 
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LIBBRALIZING COMPENSATION 


STATES VIE TO EXTEND BENEFITS. 








Recent Bills Show Tendency—“Model” 
Provisions Now Obsolete-—Effect 
of State Commissions. 





Liability underwriters have been com- 
menting recently on the noticeable 
tendency of workmen’s compensation 
legislation in the different States, to go 
one better than the last previous effort 
in that line. If one State sets com- 
pensation at fifty per cent. of the aver- 
age wages of the injured workman, the 
next legislature to take action is pretty 
sure to make it sixty per cent. A bill 
that proposes to pay compensation for 
three years, is soon cast into the shade 
by others with limits up to fifteen years, 
or, indeed, without time limit at all. 

At a conference on workmen’s com- 
pensation held at Atlantic City a couple 
of years ago, which was attended by 
insurance commissioners, liability un- 
derwriters, State commissioners who 
were studying the subject and many 
others interested in workmen’s compen- 
sation, there was prepared a model 
workmen’s compensation law, or, rather, 
there was a unanimous agreement by 
the conference, on the benefits that 
might be safely and properly paid, the 
maximum period of payment, etc. Con- 
sidering that this was an acceptance 
of a “model” by persons identified with 
all sides of the question, its adoption in 
practically that form was expected in 
those States which had compensation 
bills in prospect. 

The actual result, however, proved to 
be something quite different. No State 
adopted the “model” and there ensued 
a race among the States to reach the 
limit of payments and periods which 
appears to some underwriters as only 
just begun. Three hundred weeks was 
at first accepted without question as the 
maximum limit for the payment of com- 
pensation, but after the rivalry among 
the States set in, the length of time 
began to jump. California, if all goes 
well with Senator Rosenberry’s Dill, 
will pay compensation up to fifteen 
years. Furthermore, this is not confined 
to what in insurance would be known 
as “Permanent total disability,” but 
applies to all benefits alike, so that if 
“Temporary partial disability” could be 
made sufficiently protracted, payment 
would be made for more than five times 
what any regular personal accident 
policy in the country would pay for. 
One State, indeed, has no time limit 
at all for the payment of compensation. 

Another provision that was thought 
to ‘be so well settled that any change 
was regarded as a remote possibility, 
was the compensation limit of fifty per 
cent. of wages. Most recent enactments 
exceed this, being usually around sixty- 
five per cent. of the average wages and 


GENERAL AGENCY APPOINTMENT. 





C. A. Krouse and Company to Represent 
Commercial Casualty Company in 
Eastern Penna. 

A casualty department has been es- 
tablished by the progressive Philadel- 
phia firm of Clarence A. Krouse & Com- 
pany, which now represent as Eastern 
Pennsylvania general agents the Com- 
mercial Casualty Insurance Company of 
Newark, N. J. The new branch, which 
will be under the immediate supervision 
of C. H. Keelor, recently with the Em- 
pire State Surety Company, and prior 
thereto with the Philadelphia Casualty 
Company, will be thoroughly equipped 
to rapidly and satisfactorily handle all 
business entrusted to it. 

In advising the Philadelphia under- 
writing fraternity of the Krouse ap 
pointment the Commercial Casualty 
Company expresses its purpose to aid 
the firm and its enstomers in every 


legitimate way and briefly recites the 
many attractive points of its policy. con- 
tracts. 





under certain conditions more. The | 
California‘ bill, when the disability is 
such that the services of a nurse or 
similar attendant are required, will pay 
one hundred per cent, of the average 
wages. 

It is the opinion of many liability 
men, that the practice of some of the 
States recently, of crewung State com- 
missions to pass upon claims and to 
make compensation awards, is the 
principal influence in the direction of 
liberalizing compensation features. 
These commissions are created with 
almost plenary powers, and by having 
a wide range in the provisions, the 
legislature evidently thought that great- 
er justice could be done the injured 
workers. Their discretionary powers 
are such that the compensation could 
be made to fit the case. Whether the 
legislators were actuated by this noble 
impulse or were merely creating berths 
for political confreres, is a question, 
but that they are revolutionizing the 
compensation idea since its introduction 
into this country is certain. 





FIDELITY & DEPOSIT CO. 





Strong Baltimore Institution Increases 
Its Agency Organization on the 
Pacific Coast. 

The Fidelity & Deposit Company of 
Baltimore, which has been strengthen- 
ing its Pacific Coast agency plants, has 
recently added John H. Robertson to 
its corps of underwriters and producers 

in San Francisco. 

Mr. Robertson will have the title of 
City Agent, and will have his offices 
in the First National Bank building. 

Not long since, the corporation took 
over the “Nippert Agency,” naming 
Mr. Nippert as resident vice-president. 
Some little time previous to this, Guy 
LeRoy Stevick, who, for twenty years, 
represented the legal department of 
the Fidelity & Deposit in the Inter- 
Mountain territory, with offices at 
Denver, was transferred to the Coast, 
where he now holds the position of | 
resident vice-president and attorney. | 
James W. Moyles still retains the posi- | 
tion of district manager at San Fran-} 
cisco. 

The acquisition of Mr. Robertson will 
be a strong card for the Fidelity &| 
Deposit, because of his widespread ac- 
quaintance and thorough knowledge of 
the business. He was formerly vice- | 
president of the Pacific Surety Company, | 
and, at one time, a member of the large | 
insurance firm of Lloyd, Spangler & | 
Robertson. Mr. Robertson takes the | 
place of J. Harry Maxwell, who died | 
some time ago. 

The Fidelity & Deposit reports a 
large and gratifying increase in its busi- 
ness throughout all of its Western 
agencies. Since late in the Summer of 
1910 that Company has been quietly 
strengthening its field force in that sec- 
tion. C. W. McConnell, superintendent 
of the Development Department, spent 
practically all of the Summer and Fall 
in the territory west of Denver, and 
ruy LeRoy Stevick, resident  vice- 
president and attorney at San Fran- 
cisco, has recently visited all of the 
new appointments, outlining the Com- 
pany’s policy. 

In Salt Lake City the Company is 
now represented by the Houston Real 
Estate Investment Company, one of the 
strongest concerns between the Moun- 
tains and the Coast. That agency has, 
in the first four months of this year, 
written more business for the Fidelity 
& Deposit than the Company received 
during the entire year of 1910 from the 
State of Utah. The Moulton-Espe Co., 
of Santa Fe, New Mexico, has been ap- 
pointed general agent for the Compa- 
ny for that State, and N. A. Morford 
has been appointed general agent at 
Phoenix for the State of Arizona. Bruce 
& Fuld, general agents at Boise, Idaho, 
have taken on the new lines now being 
written by the Company, and are rapid 
ly appointing sub-agents. The Compa 
ny has re-opened the State of Montana. 
This field is supervised by McCrea & 
Merryweather, general agents at Spo- 
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settlements; each claim paid will produce new business. 


Union National Accident Company 
LAFAYETTE BUILDING, PHILADELPHIA 


We have good propositions for pro- 
ducers; you will be backed up not 
only with the BEST CONTRACTS 
on the market (both Commercial and 
Industrial), but with prompt and just 
Write today to 





W. VAN WINKLE, GENERAL MANAGE 








SURETY BONDS 
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New York Office 





56 Maiden Lane 
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CLEVELAND 
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THE FIDELITY AND CASUALTY COMPANY 


92-94 Liberty and 97-103 Cedar Streets, New York City 


IE 5.0 is easter eeenecewnes eceectcvccesovesssen $9,859,430.25 
Capital and Surplus.................++-+see+ 2,945,695.84 
Losses paid to December 31, 1910......... 34,414,003.35 


This Company grants insurance as follows: 
Fidelity Bonds, Surety Bonds, Burglary, Plate Glass, Steam Boiler,Fly Wheel, 
Employers’ Liability, Public, Teams, Automobile, Workmen’s Collective, Work- 
men’s Compensation, Elevator, and General Liability, Personal Accident, 
Health, Physicians’ Liability, and Druggists’ Liability. 
OFFICERS 


FRANK E. LAW, Vice-President 
THEODORE E, GATY, Secretary 
FREDERICK R JONES, Asst. Secretary 
C. E. SCATTERGOOD, Asst. Secretary 











kane, Wash., who have also a section 
of the latter State. 

With the Guernsey-Newton Company, 
Inc., at Spokane, the Bliss-Wells Com- 
pany at Seattle, and the Allyn-Hill Com- 
pany at Tacoma for its casualty line, 
the Company is very nicely fixed. John 
A. Whalley & Co. still retain the gen- 
eral agency for the Company for its 
surety department, and W. J. Clemens, 
of Portland, is now representing the 
Company in all of its departments for 
the State of Oregon. 

In lower California the Company has 
recently secured the agency of Purcell, 
Gray & Gale, Inc., at Los Angeles, with 
John J, Gilligan as underwriter. It has 
also contracted with the Wankowski- 
Reynolds Company at Sar Diego. 

The Company is very much pleased 
with the showing it is making in its 
San Francisco department. It is report- 
ed that the premium income from that 
branch, during 1911, may reach the 
$200,000 mark. As the Company receiv- 
ed but $5,000 in 1910 from California, 
this would be 29 marked showing. 

It is said that the Fidelity & Deposit 
is contemplating re-entering Nevada. 
The Company has already re-entered 
Oklahoma, placing its general agency 
with Edwin H. Manning, of Oklahoma 
city. 

Entry into Connecticut has been se- 
cured by the American Union Fire, of 
Philadelphia. 


Refuse to Pay Liability Commission 
Members. 





In the course of the debate last week, 
on the Smith bill to pay the members 
of the Ohio Employers’ Liability Com- 
mission $3,200 each for their services, 
it developed that the labor unions of 
the State have been paying W. J. 
Winans, one of the two labor members, 
$5 a day, ever since his appointment. 
The House promptly killed the bill, 13 
to 62. None of the other members has 
been paid. 





Will Be a Record Breaker. 





If one doubts that the 1911 conven- 
tion of the International Association of 
Accident Underwriters, to be held at 
Portsmouth, N. H., July 18 to 21, inclu- 
sive, will not be the “Biggest, Busiest, 
Best” gathering in the life of the organ- 
ization, a few moments’ talk with 
Chauncey S. S. Miller, chairman of the 
“Press Committee,” will speedily impel 
a contrary belief. 





Incentive for Special Effort. 





As an incentive to special effort on 
the part of its industrial department 
staff, the Pennsylvania Casualty Com- 
pany of Scranton, has arranged a dis- 
trict leaders contest, with twelve hand- 
some silver cups as the prizes. 
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SPECIAL TALKS WITH LOCAL AGENTS 





Local agents, who han- 

investigating dle but a small amount 

Liability of employers’ liability 

Accidents. insurance and have 

made no special effort 

to acquire a reasonably thorough knowl- 

edge of the business, are often at a 

great loss to know what to do when an 

accident happens that may result in a 
claim. 

This is especially so in cases of con- 
tractors’ employers liability, or con- 
tractors’ public liability. The agent who 
does not feel sure of himself in dealing 
with an accident, will usually avoid as 
much as possible coming into contact 
with the case at all, beyond merely 
reporting the matter to his company. 
He usually has sufficient knowledge of 
the legal phase of the matter to know 
that information conveyed to him may 
be held to be information in the posses- 
sion of his company, and in order to 
avoid any difficulty he purposely de- 
clines to inform himself of the facts of 
the case. 

This course might be the most satis- 
factory one for the agent who is wholly 
ignorant of the technicalities of claims, 
but it is far from a proper arrange- 


ment from the standpoint of the com- 
pany. First hand information secured 
on the spot and in the shortest possible 
time after an accident happens, is the 
most va le and may be the means 
of saving the company much money. 
Taking one instance as an illustration; 
falling objects are a very frequent 
source of accidents in risks involving 
building construction. If an employe 


of a contractor was injured by a falling 
object, the agent, as soon as this fact 
came to his knowledge, should visit 
the scene of the accident. He could not 
do better than to get statements from 
eye witnesses, from the foreman or the 
contractor himself, and if possible from 
the injured workman or workmen. 

valuable things to find out are, 
whether the employe was required to 
work at the place where he was injured. 
Also, whether it was a matter of fre- 
que occurrence for objects to fall 
thereabouts, and if the workman knew 
of this danger or if his attention was 
to it by the foreman or other 


Some 


Under the terms of the policy and 
iws of the State where the acci- 
de appened, facts of this kind might 
mean that the company was not liable 
for the damage resulting and they are 
very important to learn as soon as 
l Then it would be important 
out if on construction of the 
kind involved in the accident, it was 
customary for the contractor to take 
precautions against such accidents by 
means of guards or other devices; and 
if so, whether the contractor had in this 
case taken those precautions. 

It would, of course, be desirable to 
investigate the cause of the accident, 
that is, in the case of a falling object, 
how it came to fall, and if through the 
earelessnes of another workman, by 
whom that workman was employed. If 
he was not in the employ of the as- 
sured, it should be ascertained if the 
employer was a sub-contractor under 
the assured, or another contractor 
working entirely independent of him. 
If the careless workman was employed 
by the assured, inquire as to his ex- 
perience in that kind of work and his 
general competency. All of these things 
have an important bearing on the lia- 
bility of the company and are necessary 
to know. 


to find 


. * + 
Apropos of claim adjust- 


Adjusting ing, it is probable that 
Accident the adjusting of personal 
Claims. accident claims involves 


more difficulties and a 
greater variety of delicate questions 
than in the settlement of any other 
branch of insurance. There are all 
manner of conflicting decisions by the 
different State courts on particular 
points and sometimes it is a mere guess 


as to the liability of the company, in 
which case the company is pretty sure 
to “get stung.” 

A curious and typical case is one 
where appendicitis is involved. Even 
a layman can readily see that a policy 
that covers only against death from 
“external, violent and accidental means” 
would leave room for considerable doubt 
if the assured died from appendicitis 
after an accident. R. Perry Shorts, 
general counsel for the United States 
Health and Accident Co., has gone into 
the subject of appendicitis as a basis 
of claims under personal accident poli- 
cies very thoroughly and has set forth 
for the benefit of the agent, just to 
what extent the company may be liable 
in such cases. 

A court decision is cited that shows 
the difficulty confronting the adjustor 
in cases involving appendicitis. It was 
that of a man who had had previous 
attacks of appendicitis but had recov- 
ered. He was thrown against the dash 
of his buggy previous to the last attack, 
however, and died after an operation 
for appendicitis. The beneficiary brought 


| 





suit, claiming that the attack of this | 


disease was brought on by the accident. 

The decision said: “If the assured 
recovered from his former attacks of 
this disease, so that it no longer ex- 
isted in his body, and there was only 
a susceptibility to have it in case of a 
proper exciting cause, the case would 
be one for recovery under the policy; 
but if, because of former attacks, there 
was not merely a susceptibility to a 
further attack, but the actual disease 
itself existed, liable to be rendered ac- 


tive and virulent by an injury such as | 


that suffered by the insured, in that 


event the active disease which resulted | 


in death would not be regarded as the 
result of the fall alone, but as the joint 
result of the fall and the latent disease 
and hence there could be no recovery 
under the policy.” 

It can be seen at a glance that, not 
only the court, but the medical profession 
itself, would find diuiculty in arriving at 
a decision os tothe real cause of death 
and the resulting liability of the insur- 
ance company. To guide agents and 
adjusters in such perplexing cases, Mr. 
Shorts has formulated a rule, which 
though general, is based on all of the 
decisions and other information avail- 
able, and should be easily applicable 
to all cases. This rule is as follows: 
If, at time of injury, the assured is 
suffering from appendicitis and his 
death results from both injury and the 
disease, the company is not liable; but 
if, at time of injury he is in normal 
health, although he has had former at- 
tacks of appendicitis, and the injury is 
the exciting cause in producing a re- 
currence of the disease, then the com- 
pany is liable. Briefly, is the disease 
concurrent with the injury, or a natural 
result of it? 





How Accidents Occur. 





In the monih of March the Travelers | 
Insurance Company paid $252,425.15 in | 


personal accident claims to 1,324 of its 
policyholders. Classified the injuries 
were caused by the following means: 

Motorcycles, 5; Automobiles, 81; ele- 
vators, 5; horse and vehicle, 66; animal 
bites, 7; sports and recreation, 85; gun- 
shot wounds, 4; travel accidents—rail- 
roads, 37; street car, taxicab and other 
public conveyance accidents, steamship, 
48; at home—falls, 60; burns, 20: mis- 
cellaneous inside, 88; miscellaneous out- 
side, 23; pedestrians—falls, 215; injury 
to eye, 7; stepped on nail or uneven 
pavement, 32; miscellaneous, 33; at oc- 
cupation—machinery and tools, 46; 
burns, 23; injury to eye, 11; cuts and 
bruises, 139; falls, 55; miscellaneous, 
3: railway employes accidents, 221. 





Management of the Brooklyn, N. Y., 
office of the Empire State Surety Com- 
pany, has been given to D. A. McCann, 
recently secretary of the Peoples Sure- 
ty Company. 





The ** EMPIRE” 
STANDS FOR 
| Aggressiveness 
| Prompt payment of losses 
| AND 
Clean methods 








Agents wanted who are unattached and can produce 
business 








Capital,$500,000 


Address Agency Department 


The Empire State Surety Company 
84 WILLIAM STREET, NEW YORK 








Are you Interested in Western and Pacific Coast Insurance Matters? 
To keep posted in the above, read the UNDERWRITERS’ REPORT, published at San 
Francisco, the only weekly insurance newspaper issued West of Chicago. 
Positively unexcelled by any insurance medium in the United States for news of 
insurance in the territory extending from the Rocky Mountains to the Pacific Ocean. 
Subscription Price $3.00 Per Year 
UNDERWRITERS’ REPORT 160 Sansome Street SAN FRANCISCO, CAL 








FIDELITY AND SURETY BONDS 
INTERNATIONAL FIDELITY INSURANCE 
COMPANY 


HOME OFFICE: 15 EXCHANGE PLACE 
JERSEY CITY, N. J. 


The only Surety Company Organized under Laws of New Jersey 











Liability Accident 
Boiler Disability 
Plate Glass Fly Wheel 





Automobile Liability and Defence 
Employers’ ,Compensation 
Industrial Insurance 


Casualty Company 
of America 


HOME OFFICE . NEW YORK 











THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
Home Office, 47 CEDAR STREET 


Chartered 1874 
PL. ASS 
PERSONAL APCrsens 


AND HEALT POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D, WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Bec, 
RELIABLE AND ENERGETIC AGENTS WANTED 


ATE GL 














Health, Credit, Burglary 


LONDON GUARANTEE AND ACCIDENT CO., Ltd. 


OF LONDON, ENGLAND 
Head Office _F. J. Walters 






CHICAGO Resident Managrer 
EEN 45-49 Cedar St. 
F. W. LAWSON New York 





Gen’l Manager 


Elmer A. Lord & Co, 
145 Milk St., Boston 
Resident Mgrs., 
—————_Ne’ Engiand 


Liability, Accideat, 
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and Steam boiler B®tablished 1869. 
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The Western Life Indemnity Company 
of Chicago, offers exceptional opportunities to 
men who can write business. 

Address in confidence 


W. B. MUSSELMAN, 
General Agency Mgr. 


GEO. M. MOULTON, 
President 


Over $100,000 deposited with the State of Illinois 


CHICAGO’S FINANCIAL GIANT 





Security Life Insurance Company of America 


W. O. JOHNSON, President, Rookery Bldg., Chicago 


Capital and Surplus Over $1,000,000 








For the Sells’ Ideal Agency, with the Security Monthly Income Policy 
Address, J. B. SELLS, Vice-President 


CHICAGO’S STRONGEST LIFE INSURANCE COMPANY 











Net Surplus and Capital - - $509,061.57 
Income 1910 - - - - 1,151,826.28 
WILL AID GOOD MEN |IN 
ESTABLISHING AGENCIES 
Best Policies. Largest Commissions or Profit Sharing Contract 
A. E. FORREST, Vice-Pres. and Secy., 
CHICAGO 








H. E. ROWLANDS & CO. 
2050 Amsterdam Avenue New York City 
RESIDENT AGENTS 


Fidelity & Deposit Company of Baltimore 


CASUALTY DEPARTMENT 


EXCEPTIONAL FACILITIES FOR HANDLING BROKERS ACCOUNTS 





UNION CASUALTY INSURANCE 


HOME OFFICE :—UNION CASUALTY BUILDING, 
§, E. Corner Sixth and Walnut Sts., Philadelphia, Pa, 
General and Special Agents Wanted in Pennsylvania and Ohio 


Highest Brokerage Paid. 


Mercantile Burgiary d wT Tt? | Elevator Insurance 
Yeams Liabilities 

Automobile Liabilities 

Accident 

= a “aa Health 


Most Liberal and up-to-date Policies written 











WESTERN STATES LIFE 


Safe Burgiary 
Plate Glass 
iability 
INSURANCE COMPANY 
HOME OFFICE, SAN FRANCISCO 


L 
WARREN R. PORTER, President 

Capital and Surplus fully paid in Cash - $1,360,206.73 

Policies up to the minute, over 3,000 ««BOOSTER”’ Stockholders. 

Desirable territory open in the Coast States for ««LIVE WIRES.”’ 


Address: PRATT & GRIGSBY, General Agents 
SAN FRANCISCO 





‘LIFE WE HANDLE ALL LINES o- FIRE | 
THE PERRY SOLICITORS CO. 


INCORPORATED 


GENERAL INSURANCE ACCENTS 
A Live Office—Managed by 


Experienced Insurance Men 











7 
“CASUALTY | 


10 WALL STREET 
NEW YORK 











PHONE 554 RECTOR 








SURETY | 











Georgia Life Insurance Company 
OF MACON, GA. 


W. E. SMALL, President 
CAPITAL $1,000,000 SURPLUS $500,000 
LIFE AND CASUALTY INSURANCE 


Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
Management. First Class Openings in bothBranches fer PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 











We are in position to consider applications 
of department managers for all lines of 


casualty business. 


READY FOR BUSINESS JANUARY Ist, 1911 





Southwestern Casualty Co. 


SAN ANTONIO, TEXAS. 





VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


—For— 


LIFE INSURANCE AGENTS 
“REBATING VOIDS THE POLICY” 


**Rebater and Assured Liable to Fine and Imprisonment ’’ 
Price $10.00 per 1,000; $1.50 per 100; 90c. per 50 


“A BANKING PROPOSITION or TWO METHODS OF SAVING” 


Price $4.00 per 1,000; $2.50 per 500; $1.00 per 100 


“DO RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $1.50 per 100; 90c. per 50 


“A STORY OF TWO PYRAMIDS” 


Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 
Price $10.00 per 1,000; $6.00 per 500; $1.50 per 100 


“A SERIES OF APOLOGIES by the ROYAL ARCANUM” 


Price $4.00 per 1,000; $2.50 per 500; $1.00 per 100 


“COUNTER CONSIDERATIONS ” 


Insurance for Property and Life 
Price $4.00 per 1,000; $2.50 per 500; 75c. per 100 


The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which 
we are agents. 

Samples of any or all of the above sent upon receipt of 25c. 
postage. 

Address THE EASTERN UNDERWRITER CO. 
105 William St., New York City 


























